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HOTOGRAPH Y is gradually growing in favor among 
fire underwriters as a means of providing permanent 
evidence of actual conditions in respect of insured property, 
both before and after losses. The thought is suggested that 
photographic reproductions of applicants for life insurance 
might be of assistance to the medical directors at the home 
offices of the insurance companies in arriving at just con- 
clusions as to the desirability of the persons being passed 
upon. Photographs would also serve to lessen the chances of 
successful substitution frauds. Accident companies might 
also profitably adopt the camera as a part of the medical ex- 
aminers’ and surgeons’ outfits. There is certainly a wide field 
for the adaptation of photography to the requirements of vari- 
ous classes of underwriting. , 





ROM time immemorial it has been the policy of the State 
of Indiana to carry its own insurance on State buildings 
and not to pay insurance companies to carry the risks. A 
loss of $50,000 by fire damage to the State prison has started 
a train of thought, however, and an influential newspaper 
cites similar (though heavier) losses in other States in support 
of its contention that State buildings should be insured in 
corporations established for that purpose. Partial insurance 
is carried on a few public buildings in Indiana, but it would 
seem to be the part of wisdom for the State government to 
alter its policy in this respect and place fairly full insurance 
on the State buildings. The people would doubtless prefer to 
spend a few thousand dollars yearly, and be reimbursed when 
heavy fire losses occur, than to be called upon to make good 
such losses by severe taxation when they occur. 





HE present inspection of the cities and towns throughout 

the United States, inaugurated by the National Board 

of Fire Underwriters and carried on by that organization’s 
committee of twenty, for the purpose of determining confla- 
gration hazards, adequacy or inadequacy of fire departments 
and water supplies, effectiveness of ordinances governing 
building laws and fire limits, together with all other conditions 
affecting ‘the fire hazard, has succeeded in unearthing many 
extremely hazardous features in the cities already visited. 
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A perusal of the inspectors’ reports up to date leads one to 
infer that, from the standpoint of probabilities, the fire com- 
panies are fortunate in getting off with the comparatively 
small percentage of loss they have suffered during the past 
ten years. It is amazing that the national annual fire loss 
has not been double its present average of $160,000,000. The 
exposure hazard alone in many large towns is tremendous, 
the preponderance of frame buildings running as’ high as 
nine to one. San Francisco, for instance, contains a total 
of about 59,000 buildings, of which 55,000 are frame struc- 
tures. Chicago, with a total of about 259,000 buildings, has 
nearly 146,000 frame houses. Unfortunately, statistics cover- 
ing this important information are limited just at present; 
consequently the following list, showing approximately the 


_ aggregate number of buildings and the number of frame build- 


ings, which latter we enclose in parentheses, are all we have 
available: Boston, Mass., 84,600 (58,000) ; Topeka, Kan., 
14,000 (11,580) ; Lowell, Mass., 15,000 (14,500) ; Medford, 
Mass., 12,000 (11,400); Grand Rapids, Mich., 16,500 (15,- 
500); Kansas City, Mo., 20,000 (14,200); Newark, N. J., 
34,200 (23,000) ; Somerville, Mass., 13,000 (12,500); Fall 
River, Mass., 13,000 (12,000); Cambridge, Mass., 14,000 
(13,100) ; Tacoma, Wash., 11,000 (10,400) ; Auburn, N. Y., 
8700 (7600) ; Binghamton, N. Y., 7500 (6600) ; San Antonio, 
Tex., 13,000 (10,000) ; Oshkosh, Wis., 7300 (6900) ; Salem, 
Mass., 6000 (5500) ; McKeesport, Pa., 6500 (5900) ; Cedar 
Rapids, Ia., 5500 (4900) ; Waterbury, Conn., 6800 (5000) ; 
Mobile, Ala., 12,000 (9400) ; Galveston, Tex., 7700 (6900) ; 
Wilkesbarre, Pa., gooo (7500), and St. Joseph, Mo., 20,000 
(14,000). In any one of the above mentioned towns, a seri- 
ous fire, fanned by a strong wind, would, almost to a cer- 
tainty, wipe it off the face of the map. Many instances have 
been found where frame buildings practically surrounded 
brick and stone structures, exposing the latter at all points of 
the compass. Such aggregations of flimsy frame houses re- 
mind one of the mat and bamboo shanties in India and China, 
where no amount of fire protective or preventive apparatus 
could stem the course of a conflagration for the simple reason 
that fire being once started, the whole district would be anni- 
hilated within the hour. 





HE inspectors of the National Board of Fire Underwrit- 

ers who are studying the “conflagration hazards” of 

the various cities are doing splendid work for the under- 
writers, but their work is of far more value to the communi- 
ties under observation. Ifthe suggestions made are followed 
by the property owners in these various municipalities, the 
“conflagration hazard” will be materially reduced, if not 
eliminated, rates for insurance can be reduced, and owners of 
property relieved of the apprehension that what were their 
places of business at night may have been resolved into ash 
heaps in the morning. But unfortunately property owners 
do not look upon these inspections with friendly eyes, for they 
are fearful that the “conflagration hazards” disclosed will lead 
to an increase of their rates. In fact, such has been the case 
in more than one instance. It is surprising the degree of 
carelessness, indifference, and even recklessness, that is dis- 
closed by these inspections. Hazards are discovered of such 
a threatening character as to imperil the safety of an entire 
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community, should a fire once get started among them. In- 
stead of trying to remove these hazards, property owners are 
inclined to rail at the insurance companies and denounce 
their efforts to protect them from conflagrations. It is a 
common thing to hear those interested say: “Why do the in- 
surance companies raise our rates, or interfere in our affairs? 
We have the best fire department in the country and it is 
entirely competent to deal with any fire we are likely ever to 
have.” Baltimore and Paterson and every other city that 
has been devastated by a conflagration has put forth the same 
claim for a superior fire department, but, granting that every 
city has “the best,” what has that to do with the “conflagra- 
tion hazards?” What has fire extinguishing machinery to 
do with the common sense measures that should be applied 
to prevent fires from occurring? Fire prevention and fire 
extinguishment are two very different propositions. When 
experts find that the “conflagration hazards” of a given city 
abound on every side, it is absurd to point to the fire depart- 
ment as “the best” in the country. But the experts too often 
find that abundant hazards and weakness in fire extinguish- 
ing appliances go hand in hand. One of the chief defects is 
found to be an inadequate supply of water. The pressure is 
not sufficient, the mains are too small, or some other cause 
compels the firemen to frequently report, in cases of emer- 
gency, that the water supply was insufficient to keep the en- 
gines working to advantage. It becomes all the more 
important, where such deficiencies are known to exist, that 
property owners should do all in their power to remove all 
causes of fires and to adopt such preventive measures as are 
recommended by the inspectors. The underwriters are seek- 
ing to aid them in this work, sending, at large expense, expert 
inspectors to point out to them the dangers to which they are 
exposed and what is necessary to be done to provide against 
them. Unless property owners co-operate with the under- 
writers in the work of eliminating the many hazards by which 
every city is threatened, the latter will be obliged to protect 
themselves by raising their rates, thus compelling the own- 
ers of property to pay for what they will not help to remedy. 








SENSATIONAL METHODS FOR BOOMING 
MAGAZINE CIRCULATION. 


OME of the schemes recently adopted to boom cir- 
culation, by magazines of the popular variety, rival 

the most sensational efforts of even the yellowest of yellow 
daily papers. It is in fashion just now among magazines 
of this stripe to print, with a herald and a hurrah, series 
of articles containing alleged exposures of improper trans- 


. actions by great corporations, all with a view of creating 


a sensation and, by frank confession, to sell papers. As one 
of several current instances of this tendency, there is now 
being inflicted on the public, through a somewhat obscure 
magazine, a monologue by Thomas Lawson of Boston, which 
he dubs “Frenzied Finance.” Thus far he has consumed 
several thousand words in explaining that he is going to 
make some startling explanations relative to the Amal- 
gamated Copper pool, into which he went with his eyes wide 
open and from which he apparently emerged with a larger 
profit than he expected to make. In the course of his re- 
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marks he has taken occasion to drag in the names of 
the large life insurance companies. Finding that his in- 
sinuations regarding life insurance aroused some resent- 
ment, the old scheme of writing letters to one’s self is 
brought into play and, in reply, an alleged correspondent is 
informed by Mr. Lawson that the New York Life was so 
rash as to buy the stock of a trust company some years ago 
at $150 per share, which it afterwards disposed of at $800 per 
share, whereby the company added to its surplus a profit of 
several million dollars, for the benefit of the policyholders, 
and this Mr. Lawson characterizes as frenzied finance. 
That, in our opinion, was a bit of finance which the policy- 
holders of the company can find no fault with, as a very hand- 
some profit accrued to the institution by the transaction. 
The sale was made at the time the New York Life disposed 
of all its stock holdings in accordance with its determination, 
as a general policy of management, not to invest in such 
securities in future but to confine its permanent investments 
largely to first-class bond issues. All large life insurance 
companies have constantly on hand a large amount of cash 
awaiting opportunity for investment, and the most con- 
servative financial authorities would approve the loaning 
of funds through strong banks and upon ample security 
at a profitable rate of interest. From time to time, there- 
fore, these companies, like others, loaned on good collateral, 
as is demanded by the insurance laws, more or less of their 
available cash funds at prevailing rates of interest, thereby 
benefiting their surplus funds and their policyholders’ 1n- 
terests. Any intimation that this line of action puts such 
companies in the position of speculators in Wall street, is 
most absurd and displays gross ignorance of the distinction 
between investment and speculation. The speculator goes 
into a venture with the hope of getting a large return on his 
money and with the possibility of losing it all, while the life 
company loans its money at a definite rate, on collateral ample 
to insure it against any loss whatsoever. Mr. Lawson, in the 
hypocritical role of a would-be-reformed-speculator, is a fig- 


' ure calculated to stir the risibilities of all who have watched 


his antics and read his articles, especially when each one of 
the companies he mentions has repeatedly rejected him for 
insurance. Lawson’s aim seems to be an attempt to destroy 
public confidence in some of the strongest financial institutions 
in the country, but if this man’s career, or any action of his, 
ever commanded confidence from any class or classes of per- 
sons, his recent published confessions will doubtless serve to 
relieve him of the respect of even the few who formerly looked 
for in him an embryo Napoleon of finance. 
* 7 * * * * 


There is another cheap magazine called The Era, pub- 
lished in Philadelphia, having an office in New York also, 
that evidently likewise needs subscribers greatly, and is re- 
sorting to questionable sensational methods to secure them. 
It is also greatly in need of advertising patrons, judging by 
the scarcity of them in its October issue, hence its convulsive 
efforts to sell copies, for an extensive circulation is what the 
advertisers seek. The Era offers a variety of cheap prizes 
for “word contests,” for “answers” to certain questions, cheap 
books as prizes to subscription getters, and in various other 
ways seeks to interest the public in increasing its circulation. 
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It has also taken to the “yellow journal” style of announcing 
sensational articles to appear in its columns at intervals. 
Among other things scheduled to appear, and announced in 
hysterical phraseology, are articles regarding life insurance 
companies. ‘The “three giants” are to be held up as a ‘‘com- 
bine” of greed and rascality that has entered into a con- 
spiracy with Wall street to rob the public through stock job- 
bing transactions. This promised “exposure” is heralded 
with a flourish of circulars and advertisements, couched in 
sensational terms that might well cause the saffron-colored 
journals to turn green from sheer envy. The publisher of 
The Era is proclaimed to be one J. W. Ryckman, who is re- 
ported to have been connected with a New York daily paper 
at one time. His attempt to make a sensation by attacking 
any of the life insurance companies will prove a dismal fail- 
ure. Sensationalism has been worked to its extreme limit 
by certain discredited daily papers and the public simply pays 
no attention to their hysterical “exposures,” so-called. There 
is no business that is transacted so much in the full light of 
day as is that of life insurance. It is under the supervision 
of State officials, and the companies are compelled by law to 
make detailed statements annually of their financial standing 
and business transactions. Every dollar that they receive 
must be accounted for in their annual statements, and a com- 
plete list of the securities they own and the investments they 
have made is filed with their reports and printed for the in- 
formation of the public. Their business is an open book for 
the public to read at any time. Any “exposure” it is possible 
to make is to be found in these annual reports. Of course, 
an unprincipled writer can make assertions, throw out innu- 
endoes and suggestive hints as to “combines,” robbery, graft, 
and anything else he chooses, but he might do the same re- 
garding any corporation or firm in the country. No one is 
immune from such attacks, but character, standing and repu- 
tation serve to deprive them of all the sting intended. Our 
life insurance companies have, by some fifty years and more 
of honorable, straightforward dealing with many thousands 
of policyholders, won the confidence of the people, and the 
vaporizing of an irresponsible writer of sensational proclivi- 
ties will not be able to disturb that confidence. Mr. Ryck- 
man has evidently adopted the motto of the “yellow jour- 
nals” to “raise h-—l and sell papers.” His efforts to push 
The Era into the ranks of respectable magazines will never 
be successful if pursued on these lines. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

The meeting of the executive committee of the Internationai Asso- 
ciation of Accident Underwriters held on October 13 was given over to 
discussion of the means of tabulating heaith experiences and the limi- 
tation of indemnity under health policies, twenty-six weeks being the 
period favored, the changes to take effect January 1. It was shown 
that the underwriting loss on accident business for the past ten years 
was three and one-half per cent. 

On October 12 there was a bid of $3000 per share made for four- 
teen shares of stock of the Equitable Society. There was no sale, the 
owner bidding in the stock. This is the first time in over two years 
that this stock has figured in the open market. 


Five thousand dollars insurance was carried by Carl Meusel, the 
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chauffeur who was killed while driving George Arents’ car in the 
international races on Long Island. The insurance was procured for 
Meusel by Mr. Arents the day before the race, and he has authorized 
Mrs. Arents to pay an additional $5000 to the widow of the un- 
fortunate driver. 

Henry P. Kallman, superintendent of the inspection department of 
the Fidelity and Casualty Company, died suddenly last week from 
acute Bright’s disease. He had been with the company for fifteen 
years, and for the past ten years was at the head of the inspection de- 
partment. He was forty-six years old and leaves a widow. 

Vice-President George D. Eldridge of the Mutual Reserve Life has 
gone to England to assist in the test case against the company which 
is soon to be brought there. 

The window at the northeast corner of Liberty and William streets 
was again broken by a team of horses last week. This is the third 
time this has happened within a few months. 


Sherman Mott, secretary of the Manufacturers Mutual of Indian- 
apolis, was in this city last week. 

Five business men, who admitted they had swindled the Royal Fire 
Insurance Company of Liverpool by presenting false proofs of loss, 
were fined by Judge Cowing in General Sessions yesterday. They 
were Alexander S. Spear, head of a Sixth avenue furniture firm: 
John S. Van Dien, a clerk for the firm, and Arthur M. Schlesinger. 
Augustus Thomas and Frederick Wright, insurance adjusters. Spear 
and Schlesinger were fined $500 each, the others $250 each. 


The above announcement, contained in a daily paper last week, in- 
dicates that the defrauding of insurance companies is not looked upon 
as a very serious criminal offense, the punishment inflicted having been 
relatively light. There is little discouragement to other evil-doers 
along the same line, in a merely financial punishment, and of so 
comparatively trifling an amount. If the law does not provide for 
imprisonment as punishment for this crime, it should do so, for the 
possible income from such swindling operations is so great that a 
small fine or two does not act as a deterrent. 

Fritz Schroeder, general manager of the Aachen and Munich Fire 
of Aix la Chapelle, has arrived in this country on the “Deutschland.” 


The committee of twenty of the National Board of Fire Under- 


‘writers has issued a circular letter to members of the Board, ex- 


plaining the difficulties encountered by the committee in carrying out 
the work devolved upon it, and pointing out the reasons why this 
work has not progressed as rapidly as might be expected. 


The Hartford Fire contemplates a change in the method of hand- 
ling its metropolitan and suburban district department. Much of 
the detail work connected with this department will be transferred to 
the head office. Under this new arrangement, General Agent Thomas 
J. Lasker and his assistant, Frank M. Taylor, will be enabled to 
spend more of their time in personally cultivating and supervising 
the business. This proposed change is largely due to the above-named 
gentlemen’s suggestions, and it is expected that, owing to the more 
intimate relations established, better results can be obtained. 

W. L. Clark of Negley & Clark, Pittsburg, Pa. was in town this 
week, 

J. J. Kenny, vice-president of the Western of Toronto, was among 
the recent visitors to this city. 

A New York firm of brokers has secured control of the Union of 
Buffalo and will increase that company’s capital. 


The resolution, adopted some months ago, calling for a reduction 
in the brokerage allowed by the Exchange agreement, and which was 
laid on the table and ordered given consideration at the October 
meeting, was indefinitely postponed at the recent meeting of the 
New York Fire Insurance Exchange, on motion of Henry Evans, 
president of the Continental. 

J. H. Stoddart of the New York Underwriters Agency has returned 
from his trip in the agency field. 

H. J. Ferris, assistant secretary of the Home, has returned from 
Europe. 

The firm of C. J. Mann & Co. has been incorporated. 


Charles G. Smith, secretary, and C. H. Coffiin, assistant secretary, of 
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the German-American, have gone to Canada on a trip of investiga- 
tion. 


The case of C. F. Mitchell vs. Chas. E. Ring was dismissed, on 
Tuesday last, in the Jefferson Market Court. It related to certain 
premiums which Mr. Mitchell, general agent for the Star Fire of 
Louisville, claimed were due from Mr. Ring, who had been the com- 
pany’s local agent. 

Miss May Kremer, daughter of President Kremer of the Ger- 
man-American, was married recently at the Church of the Epiphany 
to Robert Gray of Hartford. 

Over one million dollars’ worth of paintings are to be insured this 
week—most of them to reach here from different parts of this country 
and Canada and be on exhibtion and sale in a prominent art store. 


Circular No. 668 advises members of the names of over eighty 
brokers who have failed to renew their certificates. 

The Manufacturers and Mercantile of Chicago has appointed H. 
N. Luesing & Co. representatives for the Eastern Atlantic States for 
surplus lines. 

Circular 666 gives notice that the certificate of Joseph Wasserman, 
81 East One Hundred and Twenty-fifth street, has been revoked. 

The two “C’s”—cotton and coffee—as dubbed by countermen, con- 
tinue to be the most active in the storage offerings. 


Floater No. 5 on flour still continues to be rather difficult for 
brokers to place, owing to congestion of values at several Jersey City 
and Weehawken terminal points. 


Nathan Kaufman of Kaufman & Darby, Missouri State agents of the 
Mutual Benefit Life, was in town last week. 

M. Dugro Buttles will move November 1 into the ground floor of 
100 William street, now occupied by the Metropolitan department of 
the Royal Exchange. 

H. C. Stockdell, Southern manager of the Phenix of Brooklyn, was 
in town this week. 

H. N. Luesing & Co. of this city have incorporated to carry on an 
insurance brokerage business with a capital stock of $2000. The di- 
rectors are Thomas Tileston, 2d; H. N. Luesing and I. A. Tuthill. 

SURVEYOR. 


CHICAGO AND THE WEST. 


The real Simon-impure wildcat gang has been fairly well cleaned up 
through the activity of the Illinois Insurance Department, the Appellate 
Court having now affirmed a recent decision of Judge Baker, which 
served to put a number of them out of business. This victory for the 
Insurance Department is worthy of more than ordinary commenda- 
tion, as these operators did not pretend to take risks on Illinois prop- 
erty, but preyed upon the public in adjacent States from apparent 
headquarters in Chicago. 


We have still with us, however, some cheap and nasty Lloyds, and 
a few unlicensed companies, though the latter are said to be con- 
trolled chiefly by New York adventurers. In view of the good show- 
ing made by the Illinois Department the hope is revived that the 
reputable companies may yet achieve a victory in getting the postal 
laws amended, so as to deny the use of the mails to companies not 
qualified to do business in some one of the United States. Thus far 
the surplus line brokers and the public adjusters appear to be the 
only element arrayed against such an extension of postal inhibition. 


Early & Mayo, whose agency was lately affected by the retirement 
from business of the Kings County, have now dissolved, Mr. Mayo 
having become connected with Moore, Jones, Lyman & Herrick. Mr. 
Early has not yet announced any new connections. 


Commenting on the neglect of an engineer’s assistant in the Pepper 
case at- St. Louis, a Lloyds’ inspector says: 


Experience has taught us that we have to take our chances on the 
stupid, incompetent, rattled engineer in any event, and the best we 
can do is to make careful inquiry into the normal capacity and ree 
liability of that individual before the risk is assumed. 


From the above it may be discerned that there is still some merit 
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in the old practice of “small lines, well scattered at adequate rates 
in reliable, well-managed and honest companies.” 


A pathetic commentary on the inability of some special agents to 
give useful instruction to local agents is shown in the following in- 
stance. A layman in a town up north writes a Chicago local agent: 

I have given Mr. Blank, a local insurance agent here, a note of in- 
troduction to you. He will be in Chicago some days, and told me 
he would like to know a good local agency down there and see if he 
could not pick up some of the methods of offices. 

The real “independent line” agency plan is again being extended in 
Chicago, the latest being one of the Traders of Chicago, placed in the 
hands of Brummel Brothers. For about four years past the movement 
in this direction has lagged, but now that companies are finding it neces- 
sary to increase their scattered holdings, it may be expected that more 
of the substantial offices not hampered with cold feet will make avail of 
this sensible method of expansion, assuming that the line is a really in- 
dependent one and not, in the language of the street, a “fake line.” 


The old-time field man was quite a teacher in his day, but it seems 
the modern edition does not know enough to even advise an agent to 
join a State association. It is also significant that Mr. Blank in this 
case happens to be an agent working under the “rubber stamp sys- 
tem” so heartily condemned by Mr. Washburn, and is not a type of 
local self-government as produced by local boards. 


The system heretofore obtaining, whereby the president of the Chi- 
cago Underwriters Association appoints the retiring members of tlie 
executive committee to be the nominating committee for three new 
members, received a rude shock last week when a revolt against the 
machine resulted in a signal victory for an entirely independent ticket, 
Cofran, Chandler, Rollins and Faulkner being elected in opposition 
to Case, Drake end Sheldon, Mr. Cofran being on both tickets. 
The course of THE Spectator has again been completely vindicated, 
as well as endorsed, with the added advantage of giving a fresh 
enthusiasm in local affairs and causing the utmost good feeling to 
prevail, 

Upon the assembling of the entire committee, a graceful tribute to 
President Teall was made in the shape of a choice floral piece with 
the sentiment “From the Majority—United we stand.” 


While the system has not yet been wholly reformed, the practice 
thereunder will hereafter be of a more independent and healthful na- 
ture, tending toward the gradual diminution of ring control. This is 
at the moment of special importance, because of the prospect of new 
rates on sprinklered properties, and the shadow of legal difficulties 
which may yet beset the Chicago Association, because of some minor 


complications. 


BOSTON AND VICINITY. 
The following rating plan, for exposed non-hazardous minimum 
rated risks, has been proposed to the Boston Board of Fire Under- 
writers and assigned for future consideration: 


When exposure is within twenty-five feet, add to the minimum 
rate twenty-five per cent of the rate of the exposing risk. 

If exposure is within fifty feet, but more than twenty-five feet, or if 
there is an indirect exposure of less than twenty-five feet, add to the 
minimum rated risk fifteen per cent of the rate of the exposing risk. 

Where the exposed non-hazardous minimum-rated building is of 
fireproof construction, one-half of the above charges will apply. 

Where a frame non-hazardous risk is directly connected with a 
frame special hazard, or is within five feet of it, the charge for ex- 
posure will be fifty per cent, instead of twenty-five per cent, of the 
rate of the exposed risk. 


Attarney-General Parker of Massachusetts, at the instance of In- 
surance Commissioner Cutting, has handed down his finding as to 
whether a domestic or foreign insurance company, authorized in this 
State, may issue a policy of insurance on an automobile under a 
marine form of policy, instead of the Massachusetts standard policy 
form. This is the direct result of the point raised by the Insurance 
Commissioner of Michigan, as to whether the Boston Insurance 
Company could so insure automobiles. Attorney-General Parker 
Zavs: 

Section 29, chapter 118, of the revised laws provides that a com- 


pany duly authorized to transact the business of marine insurance 
may “insure, upon the stock or mutual plan, vessels, freights, goods, 
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money, effects, and money lent on bottomry or respondentia, against 
the perils of the sea and other perils usually insured against by ma- 
rine insurance, including risks of inland navigation and transporta- 
tion. 

The legislature has prescribed no standard form of marine insur- 
_ policy. The form used by the company in question provides as 
ollows: 

“Touching the adventure and perils which the said company is 
contented to bear and take upon itself in this voyage, they are of the 
seas, fire, barratry of the master (unless the insured be an owner of 
the vessel) and of marines, and all other losses and misfortunes 
which have or shall come to the damage of the said property, or any 
part thereof to which insurers are liable by the rules and customs of 
insurance in Boston, subject to the conditions and provisions con- 
tained or referred to by clauses in this policy.” 

To the marine form of policy is attached a rider insuring the auto- 
mobile within the limits of the United States, including while in 
building, on road, ferry or inland steamer, or on a coastwise steamer 
bound from a United States port to a United States port, covering 
loss or damage to the automobile caused by fire, also covering while 
on board railroad cars, against the risk of fire and derailment of the 
cars only, and while on board steamers, against marine perils only 
(including fire). 

I am of the opinion that an automobile may thus be insured against 
the perils of the sea and other perils usually insured against ‘by 
marine insurance, including risks of inland navigation and trans- 
portation, whether the automobile is being transported upon a rail- 
road car, a vessel or upon its own wheels. 


Manager Gorham Dana, R. S. Cleaves and J. H. Derby, of the 
Underwriters Bureau of New England, have returned from St. Louis, 
where they made a thorough inspection of fire protection at the 
Louisiana Purchase Exposition. 

The Union Marine.(Limited) of England has re-entered Massa- 
chusetts and George W. Gregerson has been appointed agent. The 
company will transact a marine business. 

The State Mutual Life has a very attractive booth at the Com- 
mercial Travelers Fair, now running in Mechanics building, Boston. 
This is a distinct innovation in connection with fairs and attracts a 
good deal of attention. 

Dr. Heber Bishop, manager of the Etna Life, is surpassing all his 
previous records in connection with the big game of the Maine 
woods. His twenty-seventh moose, secured a few days ago, weighed 
1200 pounds. 





NOTES FRO/?1 PHILADELPHIA. 

The insurance fraternity has a very warm feeling for the old Amer- 
ican Fire of this city, hence its satisfaction last week at the announce- 
ment that the directors had declared a semi-annual dividend of three 
per cerit. This was the regular dividend paid by the company prior 
to April last, when it was suspended owing to the loss of $210,000 
sustained by the Baltimore fire. 

George E. Wagner left an estate valued at $135,000, of which $100,- 
000 consists of personalty. The will bequeaths to his only son, 
George Ellwood Wagner, who was in partnership with him, the 
testator’s interest in the insurance business carried on by the firm. 
Each of his four daughters is to receive $10,000. The balance of the 
estate is to be held in trust, and the income paid to his widow, to re- 
vert at her death to the children. A clause in the will values the in- 
surance business at $20,000. Young Mr. Wagner will continue the 
business under the old firm name. 


Although eighty-six years of age, Atwood Smith of Smith & 
Kremer, general agents of the Liverpool and London and Globe, is 
so active and hearty that the board of directors of the Philadelphia 
Fire Insurance Patrol.unanimously decided last week that he should 
again be the executive head of the organization, until the annual 
meeting and election in January next. Mr. Smith is the father of 
the patrol and was its first president, having been succeeded fifteen 
years ago by the late George E. Wagner, whom he now succeeds. 

A leading underwriter in the suburban field said last week: 


When the Philadelphia Suburban Underwriters Association ad- 
vanced the rates on a considerable portion of the business properties 
of Camden, N. J., early in the year, there was a vigorous protest 
from that quarter, and the action, which was based on a lack of ade- 
quate fire defenses, was declared to be most unjust. ; 

That the action was correct and timely seems more and more evi- 
dent as the weeks go by. On Thursday morning a fire in the plant 
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‘of William S. Scull & Co., coffee dealers, caused in the neighborhood 


of $75,000 loss before it was conquered, and it is said that the serious- 
ness of the blaze was due to the neglect of those firemen who were 
first on the scene to call for reinforcements, together with a de- 
ficient water supply. The losses in Camden for the year so far nearly 
reach $1,000,000, which is not much less than the sum of the losses 
during the same period in Philadelphia, compared to which in size 
Camden is very small. 


Because of the frequency of fires and the emphasized inadequate 
protection, some insurance men are demanding a further advance in 
rates in Camden. 


Joseph L. Caven, vice-president of the United Firemens, who was 
taken so ill on his way to St. Louis as to necessitate his removal from 
the train at Columbus, where an operation was performed, is said to 
be rapidly recovering. 


A. W. Wister, Jr., of the agency and brokerage firm of Alex. W. 
Wister & Son, was again heartily welcomed by his many friends on 
his return to business last week. 


On Tuesday evening, at the rooms of the Engineers Club, 1122 
Girard street, before a meeting of the Fire Insurance Society of 
Philadelphia, the first of the season’s papers, entitled “Men and 
Methods in Loss Adjustments,” was read by Willis O. Robb, secre- 
tary of the committee on losses and adjustments in New York. 


It is doubtful whether such a disturbance as took place in the fire 
insurance business last week ever occurred here before for a similar 
reason. It had its inception in the much published decision of Judge 
Beitler in Court of Common Pleas No. 1. The suit was by Patrick . 
Hardiman, against the Fire Association of this city, to recover $10,- 
500 insurance on a property owned by him in New Jersey and de- 
stroyed by fire in September, 1900. In the fall of 1899, Hardiman 
vacated the property, intending to rent it; not succeeding in this, he 
again occupied the property in May, 1900. The company claimed that 
the vacancy or non-occupancy of the property for more than ten con- 
secutive days voided the policy according to its conditions, lines 28, 
29 and 30, and was sustained by the court. 


In announcing his decision, Judge Beitler said he arrived at the 
conclusion with great reluctance, as the same clause was contained in 
every policy of fire insurance, and he was satisfied that there were 
thousands of householders in Philadelphia to-day holding similar 
policies who could not collect one penny of insurance in case their 
property was destroyed by fire, because the families had gone away 
to the seashore or country, leaving their houses unoccupied. 

Beginning Wednesday of last week, companies’ offices and brokers 
were deluged with ’phone calls, letters and personal visits of cus- 
tomers inquiring whether they had the necessary privilege on their 
policies to prevent voiding them, when they were temporarily not 
occupying the premises, and these inquiries are still coming in. 

In reply to an inquiry, the president of one company said: 

The conditions of a policy are like the criminal law—not intended 
to disturb the honest, but to care for the dishonest. 

That this view, which is held by all insurance men, is correct, seems 
proved by the fact that the condition has not heretofore been takea 
advantage of here, and, as President E. C. Irvin of the Fire Associa- 
tion said: 

It was the last stand the company could take to protect itself from 
what it believed to be an unjust claim. 

The cause of the shortage of water at the recent fire at Tenth 
and Market streets, on account of which the new high-pressure sys- 
tem was the subject of much criticism, has been explained by Super- 
intendent Weaver. He says: 

It was virtually impossible to put the water on at full head, as the 
enormous pressure would have broken the couplings and hose and 
probably have injured the firemen who were holding it. Although the 
plant is capable of supplying a pressure of 340 pounds, it requires a 
pressure of but 200 pounds to blow the couplings off the hydrants. 
This was demonstrated at two Sres recently. It is necessary that 
better equipment be obtained to use at least 300 pounds pressure, and 
to this end we have invited the several manufacturers of hose, coup- 
lings and safety appliances to submit their apparatus for tests, in order 
that the best may be contracted for. When the matter of equipment is 
settled Philadelphia will have the best fire-fighting service in the world. 


A series of tests for this purpose, to last several months, was be- 
gun on October 3 at the pumping station. 
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Life and Casualty Notes. 


Not to be outdone by his competitors, Resident Manager Lewis 
Dixon of the New Amsterdam Casualty, on the 1oth, sent a circular 
letter to brokers, advising them that the one placing with him the 


largest amount of new personal accident and health business between 


that date and December 31 next, provided that amount shall not be 
less than $750, and that the premiums shall all be paid by January 
20 next, will receive a prize of $150; the second largest, if the 
amount written and paid for is not less than $500, will receive $100; 
and the third, if the amount is not less than $400, will receive $75. 


The Fidelity and Casualty has appointed J. B. Runyan agent at 
McConnellsburg, this State, succeeding M. R. Shaffner. 

The Philadelphia Baseball Club confessed judgment in the sum of 
$30,000 last week, and the sheriff will likely sell its property in a couple 
of weeks. When this happens, another company will no doubt be 
formed to take the property, and in the opinion of leading lawyers the 
suits, of which there are more than forty pending, as a result of the 
dreadful accident which occurred at its grounds last fall, will be for- 
ever ended, as the stock is full paid and non-assessable. 

The offices of the American Credit Indemnity in this city, which are 
in charge of R. S. Chambers, general agent, have been removed to 
the new fireproof building of the Central Trust and Savings Com- 
pany, at the northwest corner of Fourth and Market streets, from the 
sixth floor of the Bourse. 

The Continental Mutual Benefit Society, whose home offices are 
in the Odd Fellows Building, conceived the scheme of opening what 
was styled the Maternity Branch about one year ago. The plan was 
to issue a certificate which, according to the amount that the assured 
paid per assessment, would entitle the holders to from $100 to $500 
upon the birth of a child. It is said that as many as 118 married 
pairs bought certificates. One gentleman thought it queer that he had 
never received a notice of assessment, although he had been a mem- 
ber one year. Investigation disclosed the fact that the society sus- 
pended some time ago, and the good money paid to join the society 
can be charged to experience. 

Last month a contest was inaugurated between the twelve lead- 
ing agencies of the General Accident Companies for the greatest 
amount of business written during the balance of the year 1904. Per- 
sonal producers are offered an incentive for their best efforts also, 
during the same period in the following prizes: First $200, second 
$100, third $50, and six of $25 each. To qualify for the first prize 
$1000 in premiums must be written, for the second $750, for the third 
$500, and for the fourth to ninth prizes inclusive, $250. 


The Philadelphia Casualty has leased the office lately occupied by 
Oellers, Weihenmayer & Co., when they represented the Frankfort 
Marine, Accident and Plate Glass, located at 406 Walnut street. The 
liability and boiler business of this branch is in charge of Charles E. 
Stevens, and the personal accident business will be handled by C. B. 
MacQuivey, both graduates of the home office. 





INDUSTRIAL INSURANCE. 


—S. E. Riley, agent for the Prudential at Atchison, Kan., has chal- 
lenged any agent on the Prudential staff for the best account. 

—The Atlanta agency of the Life Insurance Company of Virginia is 
doing fine work, and has just finished the best week it has had so far this 
year. That Superintendent Burwell is making it go is evident to all who 
watch the work of his agency. 

—The following Prudential superintendencies lead in actual industrial 
increase for the year, including the week of October 3: J. M. Johnson, 
Philadelphia No. 7; H. R. Kendall, Louisville; J. Reid, Milwaukee No. 1; 
Z. T. Miller, New York No. 8; L. F. Miller, Allentown. 


—Changes reported in the Metropolitan staff: George A. Weigel suc- 
ceeds James S. Holmes as superintendent of the Morrisania-New York 
district. Horatio France, superintendent at Hagerstown, Md., transfers 
to Spartansburg, S. C. Charles H. Starkey, agent at Stockton, Cal., pro- 
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moted to an assistancy and transferred to Fresno. Superintendent Man- 
ning of Amsterdam, N. Y., transfers to Cohoes, succeeding Superin- 
tendent Hanson. Albert Goldthorpe of Brooklyn, N. Y., resigned. 


—An “ordinary rally’ in Division D of the Prudential’s forces has 
lately been in progress, and meetings of a very enthusiastic character 
have been held in numerous Southern New Jersey and Pennsylvania 
towns. The fall campaign is already assuming a rapid pace. 


—Superintendent Hausenstem of the Prudential’s Brooklyn No. 5 dis- 
trict completed twenty years of service with the company on October 5, 
and his agents got together on Sunday and decorated his office in beauti- 
ful style, to the great pleasure and surprise of their superintendent when 
he returned to the office Monday morning. 


—Speaking of the work of the Columbia district of the Life Insurance 
Company of Virginia, The Virginia Standard says: ‘‘The Columbia new 
business report, ordinary and industrial, received at this office this week, 
is in many respects one of the most remarkable and brilliant ever sent in 
by any district. It is by all odds the best in Columbia’s history.’’ Well, 
Columbia always was a winner. 

—The front cover of the Prudential Record presents a number of en- 
trances to dwellings and the trite phrase: ‘‘The First Step. to Your 
Success is the Doorstep.’”’ ‘‘Ring Some New Bells To-day.” Quite right 
and to the point; that is the only way to get the business. Some of the 
doorsteps shown in the picture are quite swell affairs, but many an agent 
has been more than surprised at finding industrial insurance popular 
where he thought only ordinary would be acceptable. 


—Prudential men who have been advanced to the rank of assistants: 
P. J. O’Reilly, Newark No. 2; J. W. Vernon, Lawrence; C. M. Corkhill, 
Hazleton; B. C. Johnston, Mansfield; J. A. Reid, Detroit No. 1; G. H. 
Thomas, Evansville; C. C. Allhands, New Albany; J. N. Jackson, Buffalo 
No. 3; W. D. Casey, Chicago No. 5; J. A. O’Neill, Chicago No. 7; W. S. 
Williams, Chicago No. 11; W. V. Rider, Baltimore No. 4; C. M. Whitaker, 
Kansas City No. 2; M. H. Parsons, St. Joseph; A. L. Julius, St. Paul. 


—Some more Prudential men who have been advanced to the rank of 
assistants: G. Hauser, Newark No. 3; I. Kronstein, Staten Island; M. 
Frank, Brooklyn No. 3; S. Sulver, Brooklyn No. 7; A. L. Chamberlin, 
Hartford; W. T. Richard, Worcester; J. P. Wasson, Allegheny; B. A. 
Bentley, Pittsburg No. 1; P. Bohley, Cleveland No. 2; H. C. Linder, 
Cleveland No. 2; S. B. Neal, Mansfield; J. A. Hendershot, Steubenville; 
S. W. Lanham, Indianapolis No. 2; H. G. Druley, Richmond; L. W. Miller, 
South Bend; R. Swackhammer, Rochester No. 1; N. L. Dawley, Syracuse; 
W. E. Bingham, Chicago No. 1; C. H. Burkert, Quincy; L. G. Bessler, 
Kansas City, Kan.; A. Martinson, Minneapolis; H. C. Montgomery, St. 
Louis No. 1. 


—The Colonial’s automobile race is one of the novelties of the year. 
The plan has been fully described in previous issues of THE SPECTATOR. 
On October 1 the Norristown car was the only one to have reached 
Cleveland, having rushed through Buffalo without stopping, much to the 
disappointment of Brooklyn, which was just behind and fast running 
short of gasolene, of which Norristown had plenty. Brooklyn managed 
to make Buffalo all right, and has decided to ‘‘stop over’’ for a while. 
Hoboken and Reading cars are in Rochester, and seem to like the place 
very well. Williamsburg, Harlem, New Brunswick, Newark and Eliza- 
beth seem to have gone into winter quarters at Utica, and either a faci- 
nation for politics or the autumn foliage, so much advertised by Hudson 
river passenger lines, is holding Trenton, Camden, Jersey City, New York, 
West Philadelphia, Orange, Germantown and Newburg at the Capital 
City. 





NEWS OF THE WEEK. 


THE MIDDLE STATES. 








Investigations in Hoboken. 
THE inspectors and engineers of the National Board of Fire Under- 
writers have completed their investigations into the fire protection, water 
supply, conflagration hazard and general conditions of Hoboken, N. J. 
The report, which has been sent to members, points out many serious 
defects in all departments of the town. Regarding the conflagration 
hazard, the report says: 

The frame district is very largely a small store and tenement district, 
but numbers of manufacturing establishments are scattered throughout. 
The conflagration hazard here is apparent to the most casual observer. 
Large continuous four-story frame blocks, in very close juxtaposition 
and with badly kept and untidy back yards, are almost universal. * * * 
In the frame district the hazard is of a serious nature by reason of 
structural conditions and inadequate fire fighting facilities. In the brick 
district there exists a hazard of appreciable extent, chiefly by reason of 
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lack of ire fighting facilities and protective devices. In the outlying 
dock, wharf and manufacturing districts the hazard is often great in 
individual cases, but strictly local. It is recommended that, in addition 
to the improvements of the fire fighting facilities and protective devices 
suggested, special attention be given to the protection of the frame dis- 
trict and that the furvher erection of large frame tenement blocks be 
stopped by the extension of the fire district. 


The inspectors recommend that the average water pressure be ma- 
terially increased throughout the city by connecting the distribution sys- 
tem directly to reservoir No. 2, abandoning the regulator on the outlet 
pipe, and that the entire supply be drawn from reservoir No. 2, 
holding reservoir No. 1 as a reserve supply. A more generous supply of 
mains, pipes, hydrants, etc., is recommended, together with the necessity 
of inaugurating a system of frequent and systematic inspections of hy- 
drants, once a month in winter and once in two months in summer. 

The conditions existing in the fire department were fully investigated, 
the report recommending many additions. The most important are the 
following: Additional engine companies, with first-class engines, be 
located in the vicinity of Willow avenue and Eighth street; number of 
full-paid men in each engine and ladder company be increased to twelve; 
establisment of a fire-boat company, capacity of pumps not less than 
7000 gallons per minute, the boat to carry 2%4-inch and 314-inch hose and 
be always under steam; every engine company be provided with a two- 
horse hose wagon having two thirty-gallon chemical tanks and space for 
1000 feet of 2%4-inch hose, with central partitions. The report also 
recommends that at least three engines and two ladder companies re- 
spond to all fires within fire limits. 





Pittsburg Life and Trust Examined. 

THE Pennsylvania Department has completed its examination of the 
Pittsburg Life and Trust, and shows the company’s affairs to be in a very 
satisfactory condition. The gross assets are $749,148, as compared with 
$673,660 on January 1. The premium income increased from $57,717 in 
the first nine months of 1903 to $205,128 for the first nine months of 1904. 
The Department allows the company a surplus of $319,803, besides which 
there are $55,000 of non-admitted assets. The Pittsburg Life and Trust 
started a year and a half ago, and makes all its agency contracts direct 
with field men. It has proceeded along conservative lines, and it is 
gratifying to note its progress and present condition as found by the 
Department. The company has about $8,000,000 insurance in force. 





The Mutual Benefit’s September Business. 


THE Mutual Benefit made an increase of over 35 per cent in September, 
1904, over the corresponding month of last year in the number of appli- 
cations submitted for new policies. The increase in the amount of new 
insurance applied for was over 31 per cent; 2448 applications, for $4,672,- 
242 of insurance, were received, against 1802 applications, for $3,555,879 
of insurance in the corresponding month of last year; an increase of 646 
applications and $1,116,363 of insurance. An increase of over 21 per cent 
was made in the first three quarters of 1904 over the corresponding period 
of last year in the number of applications submitted for new policies. The 
increase in the amount of new insurance applied for was almost 15 per 
cent; 20,509 applications, for $41,216,678 of insurance, were received, 
against 16,917 applications, for $35,894,570 of insurance, in the corre- 
sponding period of last year; an increase of 3592 applications and $5,322,108 
of insurance. 





H, H. Rimington’s Agency. 

H. H. Rimincton, of 56 Pine street, New York, formerly of the lately dissolved 
firm of Critchell & Rimington, is now representing the following named com- 
panies: Fire Reinsurance Company, Ltd., of London, Conestoga Fire of Lan- 
caster, Pa., and American Guaranty Fund Mutual Fire of St. Louis, Mo. The 
Fire Reinsurance Company reported assets on December 31, 1903, aggregating 
$358,472, of which $104,984 constituted its net surplus. The Conestoga’s statement 
showed $137,014 of assets, and a paid-in capital of $100,000 and a net surplus of 
$19,881, while the American Cuaranty Fund’s statement exhibited $156,620 of 
assets, of which $151,274 was stated as deposited with the Insurance Department. 
Its net cash surplus was shown to be $145,418. With such facilities Mr. Riming- 
ton should be able to transact a large and satisfactory business in surplus lines. 





Middle States Life Insurance Notes. 

—The president oi the Eastman Kodak Company is said to have insured his 
life for $1,000,000 in favor of his employees, the premium being paid by the latter. 

—The New Jersey State council of the Catholic Benevolent Legion met in 
Paterson on October 11 and approved the increase in rates proposed by the 
supreme council. 

—The seventeenth annual meeting of the Western Pennsylvania agency of the 
Provident Savings Life has closed and the prizes, for which there were about 
seventy-five competitors, were free trips to the Louisiana Purchase Exposition. 
First honors were awarded to C. F. Jahn, who led both in volume of business 
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written and amount of premiums, and second honors were conferred upon A. E. 
Hendershot of West Elizabeth, Pa. The fortunate man in the people’s depart- 
ment was M. E. De Joyce. 

—Fred S. Retan has succeeded the well-known life insurance man, the late W. 
H. S. Whitcomb, as manager of the Equitable Life Assurance, Society of the 
United States, at Burlington, Vt. 

—Joseph L. Caven, president of the Real Estate Title and Trust Company of 
Philadelphia, is seriously ill in Columbus, Ohio. Mr. Caven is seventy years 
old and has undergone an operation which was successfully performed. 

—September business of the Fidelity Mutual Life exceeded that of the cor- 
responding month last year by five per cent, a very satisfactory result, in view of 
the fact that 150 agents spent the last week of the month in attending the 
company convention at St. Louis. Thirty millions in new business in the year 
is being aimed for by the managers, while a substantial addition tc the volume 
in force is not being neglected. 


Middle States Fire Insurance Notes. 

—The Fort Schuyler Fire of Utica, N. Y., will, in all probability, be ready 
for business by the end of this year. The new company will have a capital of 
$200,000 and a surplus of $100,000. 

—M. Dugro Buttles, general agent of the Hamilton Fire of New York, has 
appointed the following local agents for the company: Woodworth-Hawley Co., 
‘Buffalo, N. Y.; George W. Steitz & Son, Rochester, N. Y.; Silas F. Smith & 
Son, Syracuse, N. Y. 

—George Ellwood Wagner, the sole surviving partner of the old Philadelphia 
firm of George E. Wagner & Co., announces that the firm’s business will be con- 
tinued along the same careful and conservative lines as heretofore and under 
the old firm name. It was with sincere regret that we were called upon to 
chronicle the decease of our old friend and one-time contributor, George E. 
Wagner. He was a gentleman of the highest type and an underwriter of no 
mean talent. With his many other friends we sincerely mourn his decease. 





THE NEW ENGLAND FIELD. 


Fire Hazard in Rutland. 
INSPECTOR WILLIAM H. JOHNSON of the National Board of Fire Under- 
writers has completed his investigations of the fire protection and water 
supply of Rutland, Vt. Speaking of that town’s liability to conflagration, 
Inspector Johnson says: 


There is a liability of destructive conflagration occurring within the 
congested business sections, where there are a number of very hazardous 
frame stables of large area and wagon shops, some of them at the rear 


‘of several of the most important and valuable mercantile blocks of build- 


ings. There are numerous nested firetrap rear buildings menacing the 
safety of the entire block of mercantile buildings from Wales street to 
Strong’s avenue, and from Centre to Washington streets; also the frame 
business buildings from 5 to 13 Grove street, occupied by J. W. Stearns, 
furniture and carpets, drug store, jewelry store and fruit stores in center 
of block of improved mercantile buildings, and the rear of the stores 
and stables is badly littered with packing boxes, rubbish and old mate- 
rial, likely to ignite from a spark and threaten a large amount of valu- 


able property. 

The report recommends an additional combination chemical and hose 
wagon company with its necesary complement of equipment; the present 
aerial truck apparatus should be furnished with two permanently em- 
ployed horses, one driver, one tillerman and three laddermen, together 
with the required number of call men and conveyed to all first-class fires; 
additional fire alarm boxes; the strict enforcement of ordinance pro- 
hibiting the erection of frame buildings within fire limits, and the neces- 
sity of urging the city authorities to enforce rules preventing the accumu- 
lation of combustible material at the rear of buildings. Regarding the 
water supply, the early erection of a storage reservoir with a capacity of 
at least 10,000,000 gallons is urgently recommended, together with the re- 
placement of all three-inch mains by not less than six-inch, and that 
fire hydrants should not be connected to supply pipes of less than four 
inches in diameter. Sixty additional fire hydrants are also recommended, 
and the metering of the entire distribution system to prevent waste. 





The Conflagration Hazard at Lynn. 
THE inspectors of the National Board of Fire Underwriters have com- 
pleted their examination of the fire protection and water supply of Lynn, 
Mass. A statement of their findings has been sent out to the companies. 
The business and manufacturing districts were found to be extremely 
hazardous, owing to the amount of combustible property therein and the 
numerous frame manufactories of large area which menace adjacent 
modern constructed buildings. In fact, the inspectors report it difficult 
to enumerate the large number of exposure hazards existing within the 
congested district extending north to Oxford street, south to State street, 

south and east to Broad street and west to Liberty street. 
The recommendations of the inspectors regarding the necessity for 
additional fire protection are as follows: Two fire engine companies with 
full equipment of apparatus, horses and men. Two additional chemical 
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engine companies with full complement of men, apparatus and equip- 
ment, to be located at Eastern avenue, Pine Hill and Commercial street. 
Replacing the present fire alarm system by a first-class electric system 
having at least six boxes. Sections 4 and 105 of the city ordinance de- 
fining fire limits to be amended so as to prohibit the erection of frame 
buildings therein. Regarding the water supply, the inspectors recom- 
mended the installation of an additional pumping station; pumps to be 
of not less than 10,000,000 gallons daily. Efforts to replace the defective 
cement-lined pipes by standard cast-iron ones should be made by the 
city authorities, and that additional fire hydrants be installed within the 
business, manufacturing and residential districts. 





The Fire Protection of New Haven. 
INSPECTOR JOHNSON, of the National Board of Fire Underwriters, has 
completed his investigations into the fire protective and preventive facili- 
ties, together with the water supply of New Haven, Conn. Regarding 
the fire hazard and the conditions existing in the congested districts of the 
city, the report says in part: 

The hazardous congested section extends to Elm street, north; to George 
street, south; to Union street, east, and to College street, west, within 
which area there is a large amount of combustible property, notably at 
the rear of blocks from Chapel to Crown streets and from State to Church 
streets. 

The report then goes on to give detailed information respecting the 
hazards contained in the district outlined above, together with the 
numerous obstructions prevailing therein which prevent the firemen from 
erecting extension ladders and carrying hose to roofs and upper floors of 
buildings. After pointing out the serious fire hazard existing along both 
sides of Water street, owing to the presence of numerous lumber cutting 
and working mills, together with lumber yards, the report goes on to 
say: 

Serious fires are also liable to occur at the extensive pork and meat- 
packing works of Strong-Barnes-Hart Company, located on long pier, 
water front, and almost inaccessible to the operations of the firemen. 
Notwithstanding the private and sprinkled protection at the extensive 
hardware manufactory of Sargeant & Co., the New Haven carriage factory 
on East Water street, and at the Candee Rubber Company works, it is 
my impression that, under adverse conditions, serious and very destructive 
fires are liable to occur within these buildings. 

With reference to the fire department, Mr. Johnson makes the follow- 
ing recommendations: An additional fire company consisting of captain, 
lieutenant, engineer, assistant engineer, two drivers und four horsemen, 
with one first-class steam fire engine, one chemical combination and hose 
wagon, 2000 feet of first-class hose, four horses and necessary service 
equipment for apparatus and station. This company to be located in the 
vicinity of the following locations: At Court street, between Orange and 
Church, at the corner of Orange and Center, or at Temple street, near 
Crown. Another fire company to be organized with one first-class combi- 
nation chemical and hose wagon, two horses and necessary service equip- 
ment for wagon and station to be located at Prospect Hill, a residential 
section now without adequate protection. All overhead electric wiring 
within the business section should be placed in underground conduits, and 
urgent efforts should be made to replace all cement-lined and covered 
iron pipes by standard cast-iron mains and lateral pipes. A thorough 
examination is recommended so as to determine the defective conditions 
existing, if any, in the water mains and pipes, due to the action of elec- 
trolysis, and wherever found, proper steps be taken to lessen electric 
action by bonding the rails and suitable return wiring. : 





The Capital Fire of Concord, N. H. 


THE statement of the Capital Fire of Concord, N. H., as of July 1, 1904, shows 
gratifying gains, compared with the exhibit on January 1, 1904. The Capital had 
assets on July 1 amounting to $508,923; an unearned premium reserve of $188,800; 
a surplus as to policyholders of $266,026, and a net surplus of $66,026. Increases 
were made as follows: In assets, $26,483; in reserve, $16,710; in surplus, $3275. 
The Capital Fire was fortunate in escaping loss through the Baltimore con- 
flagration. The increase in its reserve indicates a steadily increasing business, 
which is manifestly of a profitable nature, as is attested by the growth in sur- 
plus. The Capital Fire has been in business over eighteen years, and it has 
established an enviable reputation. L. Jackman is president, and C. L. Jackman, 
secretary of the company. 





THE WEST. 





The Freeholders Insurance Company of Topeka, Kan. 
A sTocK company with the above title is being formed at Topeka, Kan., 
by G. A. Bailey, now superintendent of sub-agencies of the Phenix of 
Brooklyn,who will be its manager. The required publication of intention 
has been made; $100,000 of the authorized $200,000 of capital has been 
subscribed and it is expected that the remainder will be taken and that 
the company will start business by March 1, 1905. If the full amount of 
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stock is taken the initial surplus will be $30,000. Thomas Page, the domi- 
nant stockholder, will be president, and the directors will number fifteen. 
The Freeholders’ charter will authorize the issuance of participating poli- 
cies. The company will probably incorporate about November 15 with 
power to ‘“‘make insurances on all classes of property against loss or 
damage by any accident or casualty,’’ and will conduct an agency busi- 
ness through the Central Western States. 





Mrs Netcher’s Insurance. 

Mrs. CHARLES NETCHER, widow of Charles Netcher, a wealthy mer- 
chant of Chicago, has taken out $700,000 life insurance; $200,000 of this 
is with the Mutual Life of New York, and $500,000 with the New York 
Life, which retains $200,000, reinsuring the balance. The insurance is on 
the non-participating plan. Charles Netcher insured his life in the Mu- 
tual Life for $500,000 in January of this year and died of appendicitis in 
June. 





Toledo Fire Underwriters Association Declared Illegal. 
JUDGE BARBER, sitting in the Court of Common Pleas at Toledo, Ohio, 
recently decided that the Toledo Fire Underwriters Association was an 
illegal organization, as its object is to maintain rates and eliminate 
competition, which action is contrary to public polity and unlawful. The 
case at bar was that of Holton & Clark vs. Toledo Fire Underwriters 
Association, in which the plaintiffs prayed for an injunction against de- 
fendant to enjoin the latter from expelling plaintiffs from the association 
on the ground of alleged rate cutting. Judge Barber, in concluding his 
decision, said: 

The court must leave these parties where it finds them. It is not to be 
inferred from this discussion that either the plaintiffs or members of the 
defendant are violating any of the criminal laws of the State. The con- 
trary is true. There is no statute forbidding their acts. Their compact 
is null and void under the law, and the courts will in no manner lend 
their aid to carry it out. The plaintiffs are not denied relief out of con- 
sideration of any defense made by the defendant. It is because a court 
of equity can by refusing relief best carry out the policy of the law which 
requires the dissolution of illegal combinations. Although this case was 
heard upon motion to dissolve the temporary injunction heretofore 
granted, the decision goes to the merits of the action. A final decree 
might as well be entered and petition dismissed with notice of appeal. 


Bond $100. No entry will be made until both parties are present, and the 
injunction will remain effective until entry. 





Western Life and Casualty Notes. 

—The Michigan Live Stock Insurance Company has been organized at Detroit. 

—H. B. Gardner of Chicago has abandoned the organization of the National 
Bond and Trust Company. 

—The Columbia Life of Cincinnati has announced the increase of its capital 
from $200,000 to $500,000. 

—F. W. Ganse of Chicago will have charge of the Columbian National Life 
in Missouri, with headquarters at St. Louis. 

—The Modern Woodmen of America have passed the October assessment, 
which makes the third assessment passed this year. 

—Dissenting members of the Fraternal League at Decatur, IIll., are forming a 
new order called the Illinois Fraternity Life Insurance Company. 


—The State of Minnesota has purchased 600 acres of land at Walker and has 
appropriated $25,000 for the erection of a sanitarium for tuberculosis patients. 


—The Buffalo Sick and Accident Relief Association has been chartered at 
Buffalo by R. E. Starr, R, E. Frearm and A. G. Dellenbaugh. Capital, $5000. 


—tThe Illinois Life is seeking to interest the wives of agents in their husbands’ 
success by offering them a prize for a certain amount of business during the 
balance of the year. 

—The State Mutual Life is to have a women’s department at Cleveland, where 
H. H. Ward is its general agent. Miss Minnich, chief advertising solicitor for 
Finance of that city, will have charge of the department. 


Western Fire Insurance Notes. 

—The Austin Fire may enter Missouri in the near future. 

—The Metzger Agency has been appointed agent of the Prussian National at 
Indianapolis. 

—The National of Allegheny has appointed Byrne, Harkins & Co. its St. 
Louis agents. 

—H. B. Springer, State agent of the Agricultural, has changed his headquar- 
ters from Des Moines to Minneapolis. 

—The firm name of Barker, Frost & Co. of Toledo, Ohio, has been changed 
to Barker, Frost, Chapman & Wall. 

—The Missouri Association of Local Fire Insurance Agents has elected George 
D. Markham president and Nicholas R. Wall, secretary. 


—Henry Fowler, secretary and manager of the Calumet Fire of Chicago, has 
opened offices in the Association building and will give his entire time to com- 
pleting the organization of the company. The subscription books will be opened 
November 15 and the stock will be distributed in the nine States where the 
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company has decided to operate. The States are: Illinois, Indiana, Ohio, 
Michigan, Wisconsin, Minnesota, Missouri, Iowa and New York. 

—H. R. Wilson of Chicago, special agent of the Milwaukee Fire for Illinois, 
Indiana, Missouri, Michigan and Ohio, has resigned to enter the firm of Ship- 
man & Wayne. 

—Shipman & Wayne of Chicage have opened a surplus line department, having 
secured the sole agency of the Canadian Fire Underwriters for Cook county and 
other outside territory. 

—The Milwaukee Board of Underwriters has decided that, owing to the effi- 
ciency of the local fire department, no increase in rates will be made in the city 
during the present year. 

—The Insurance Survey Bureau has elected P. D. McGregor president, to fill 
the vacancy created by the retirement of C. D. Dunlop. W. L. King succeeds 
Mr. McGregor as vice-president. 

—An endeavor will be made at the coming session of the Minnesota Legis- 
lature to secure the amendment of the law covering coinsurance so as to allow 
the clause to be attached to all risks. 

—The Commercial Club of Indianapolis has appointed a committee to prepare 
a letter of protest against an increase of fire rates in that city. The letter will 
be forwarded to Inspector Goodloe. 

—Fire Chief Musham of the Chicago fire department has resigned. A Chicago 
despatch indicates that Mr. Musham will sue the Chicago Fire Underwriters 
Association for $50,000 damages, alleging defamation of character. P 

—The Brown Underwriting Company of Zanesville, Ohio, has filed articles of 
incorporation. The capital stock is placed at $50,000 and the incorporators are: 
George Brown, P. R. Gobel, P. D. McCann, W. M. Bateman and A. T. Baker. 


—W. E.. Gunn has resigned as manager of the Chicago Fire Underwriters and 
the Reliance Fire Underwriters and is succeeded by E. C. Ulrich. Mr. Gunn 
becomes manager of the Exchange Fire of Chicago and the Exchange Fire 
Underwriters. 

—Newburger & Co. of Chicago tave become Cook county managers of the 
Insurance Company of the State of Illinois. D. L. Evans, former Cook county 
manager, will continue with Newburger & Co., and J. W. Reed will handle the 
class three agents. 

—In the recent death of James Callanan, president of the Hawkeye of Des 
Moines, Iowa, lost one of her wealthiest men. Mr. Callanan was a financial 
power in the affairs of Des Moines and the present success of the Hawkeye was 
due solely to his sterling qualities as an underwriter and financier. 

—The Illinois Association of Local Fire Insurance Agents has elected the 
following named officers for the ensuing year: Frank E. Dooling, president; 
R. F. Struever, first vice-president; E. B. Case, second vice-president; L. W. 
Sanborn, third vice-president; G. E. Stebbins, secretary, and J. J. Van Every, 
treasurer. 

—The standard of inside wiring has been found very low at Minneapolis, 
Minn. The continuance of an obsolete ordinance and the inability of the local 
inspector to give sufficient time to inspecting apparatus is given as the cause of 
this condition. The matter is being taken up by the companies’ inspector with 
the city authorities. 

—A charter was recently issued at Charleston, W. Va., to the Merchants Fire 
Association of America, with principal offices at Chicago. The capital stock is 
stated to be $100,000 and the incorporators are: C. H. Thompson, C. L. Groes- 
beck, T. O. Butler, L. A. Varty, W. H. Nugent, W. B. Lathrop and A. F. 
German, all of Chicago. 

—As a result of the recent decision of the Appellate Court, to the effect that 
a company cannot operate in Illinois unless it complies with the law of that 
State governing insurance companies, the Illinois Department has ruled that 
this decision applies to surplus line companies also and that the latter cannot 
operate through licensed brokers and maintain offices in Illinois. 

—The fire insurance companies operating in Ohio may refuse to pay the fire 
marshal tax December next. The companies are assessed one-half of one per 
cent of their gross premiums for the support of this department, and owing to 
the growth of the business in Ohio the fund raised will aggregate approximately 
$50,000 per annum, a sum out of all proportion to legislative expectation. 

—C. D. Dunlop, formerly Chicago manager of the Providence Washington 
and now that company’s vice-president, was recently presented with a loving 
cup by his Chicago associates. The presentation address was made by P. D. 
McGregor. Western manager of the Queen, and after an appropriate response 
by Mr. Dunlop the cup was filled and sent around to the twenty-five friends 
present. 

—J. W. G. Cofran, president of the Western Union, has announced the per- 
sonnel of the various committees. The chairmen are: J. S. Belden, governing; 
W. J. Littlejohn, large cities; T. W. Eustis, non-concurrent policies; H. O. 
Eddy, fire protection engineering; Law Bros., conference; P. D. McGregor, 
grievance; I. S. Blackwelder, bulletin; Witkowsky & Affeld, membership; C. H. 
Barry, arbitration. 

—At the quarterly meeting of the Chicago Underwriters Association, the 
question of competitive rates was referred to a special committee of fifteen, as 
was the proposition to formulate a schedule for rating sprinkled risks. The rate 
on brewery buildings and machinery was amended, doing away with the twenty- 
five per cent advance and putting the business on a ten per cent advance. The 
rule forbidding the canceling and rewriting of ordinary business was rescinded; 
the mortgage clause was amended by inserting the words “or successor in 
trust”? and the question of livery stable rates was referred to the classification 
committee. 
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Southern Life and Casualty Notes. 


—The Citizens Life Insurance Company has been organized at Louisville, Ky. 
The paid-up capital is $100,000 and C. W. Norton has been elected president. 


—The directors of the Eastern Life of Charlotte, N. C., met and elected the 
following officers: F. S. Franklin, president; J. N. McCausland, vice-president; 
Chase Benziger, secretary; A. E. McCausland, treasurer; R. L. Gibbon, medical 
director, and H. Susman, general manager. The capital of the company has 
been increased and the managers are preparing to enter adjoining States. 


_—The Metropolitan Mutual Benefit Association is being organized in Atlanta, 
Ga. It proposes doing an industrial business on the assessment plan. The in- 
corporators are: P. Sheridan Ball, L. C. Collins and J. H. Atkins of Kings 
county, N, Y., and J. W. Armstrong, T. W. Bryan and G. C. Lemon of Georgia. 

Southern Fire Notes. 


—The Home Mutual Fire of Memphis, Tenn., has been incorporated. 


—The Armenia of Pittsburg has planted an agency with R. H. Simmonds & 
Co., Knoxville, Tenn. 


—The United Underwriters Agency of Chicago will be represented at Memphis 
by Edward Bourne & Co. 


—Finley & Gray of Dallas, Tex., have received the sole agency of the St. Paul 
Fire and Marine for that city. 


—The North Carolina Fire Underwriters Association will hold its annual 
meeting in Charlotte, October 26. 


—The Assurance Company of America has discontinued its agency with J. T. 
Wellford & Sons of Memphis, Tenn. 


—The annual meeting of the Kentucky and Tennessee Board of Fire Under- 
writers will be held at Louisville on November 16 and 17. 


According to statements from a well-informed source, the King anti-trust 
bill will not pass the coming session of the Arkansas Legislature. 


—The Levee Commission of the Yazoo-Mississippi Delta has reduced the 
privilege tax on all companies doing business in the district fifty per cent, 


—The South-Eastern Tariff Association has decided to appoint three special 
agents to assist local agents in Atlanta in holding their preferred business. 


—R. S. Yocum, Texas State agent of the New York Underwriters Agency, 
has been elected vice-president and manager of the Houston Fire and Marine. 


—Owing to the failure of the city authorities of Cumberland, Md., to make the 


.improvements urged in the fire department, the fire rates have been advanced 


25 cents. 


—The Citizens Insurance Agency of Parkersburg, W. Va., has been incor- 
porated by J. H. Knapp, W. W. Jackson, J. W. Roberts, Thomas Gartlan and 
R. J. A. Boreman. 


—The local agents at Cleveland, Tenn., have repudiated the new Dean sched- 
ule ratings and have laid their grievances before the Kentucky and Tennessee 
Boards of Fire Underwriters. 


—The recently organized Southern Fire of Lynchburg, Va., has elected the 
following named officers: J. Gordon Payne, president; M. H. Dingee, vice- 
president, and S. G. Stevens, secretary. 


—Morris D. Pearce of Atlanta, Ga., an inspector for the South-Eastern Tariff 
Association, has been elected chief of the inspection department of the recently 
organized Louisiana Fire Prevention Bureau. 


—At the September meeting of the executive committee of the South-Eastern 
Tariff Association a resolution was adopted requesting the president to appoint 
a special committee to review all cotton rates and forms and recommend any 
necessary changes. 


—The jury of the Webster County Court at Americus, Ga., recently returned a 
verdict of guilty against Sidney Harrell on a charge of incendiarism. Judge 
Littlejohn sentenced the accused to twenty years in the penitentiary. Henry 
Morgan, nephew of Harrell, was convicted of complicity in the crime and is now 
serving a like sentence. 


—The local agencies at Norfolk, Va., of T. F. Rogers, R. A. Wainwright & Co. 
and E. P. Crockett have been merged into the Real Estate, Trust and Insurance 
Company, with an authorized capital of $300,000, the minimum capital permitted 
being $100,000. The officers are: T. F. Rogers, president; R. A. Wainwright, 
vice-president, and E. P. Crockett, secretary and treasurer. 


—Fire Marshal Haggerty believes that he has a clear case of arson against 
Frank P. Lucia of New Orleans, who is charged with complicity in the fire on 
August 25, which destroyed a double frame building in Berlin street. This is 
Mr. Haggerty’s first case. It is to be hoped that he will succeed in exterminat- 
ing the dangerous gang of firebugs that has operated so long in New Orleans. 


—Receiver Pennington’s report in the case of the Baltimore Fire Insurance 
Company shows that the total amount received amounted to $549,942.58. Mr. 
Pennington is allowed $9000 for his services in lieu of the usual commissions. 
The sale of stocks and bonds netted $58,724.03 over cost. The claims are classi- 
fied as follows, the dividend being fifty-eight per cent: Unearned premiums, 
$27,866.13; perpetual premiums, $16,560.50; fire losses, $837,733.29; general and 








a 


IRIE WA Se aia a ch otal tee 
Ty re eed on a 








196 THE SPECTATOR 


miscellaneous claims, $803.81; total, $882,963.78. It is expected that a further 
distribution of about five per cent will be made to the creditors. 


—In a recent circular issued by the South-Eastern Tariff Association, the 
following named companies are represented as being neither regular nor co- 
operating members of that organization: Atlanta-Birmingham, Connecticut, 
Continental, Germania, Globe and Rutgers, High Point, Milwaukee Mechanics, 
Petersburg Savings and Insurance, Providence Washington, Prussian National, 
Royal (Philadelphia department), Seaboard Fire, Traders. 





THE PACIFIC COAST. 


Life and Casualty Notes. 

—The general agents of the Pacific Mutual Life will hold their convention at 
St. Louis on October 24, 25 and 26. 

—Letters addressed to the Fidelity Funding Company of San Francisco are 
being returned to the writers by the Post Office Department, a fraud order hav- 
ing been issued against the concern. It is believed that it operated one of the 
numerous bond schemes which have been flooding the West in recent years. 

—Geo. A. Rathbun, manager of the Equitable of New York for Colorado, in a 
bulletin to agents issued October 1, reports that the business for September, 1904, 
was forty per cent over the same period of last year. As Mr. Rathbun only as- 
sumed charge of his territory August 1, having been transferred from the 
Pacific Coast, it looks as though he intends doing things in Colorado from now 
on. His advertisement for a number of first-class closers appears elsewhere in 
this issue. 

—The Conservative Life of Los Angeles is sending out a neat little book of 
views called “California the Golden.” There are a number of photographic 
views of many points of interest in California, showing much of the tropi- 
cal verdure, fruits, flowers and beautiful landscapes with which the State 
abounds. Excursion parties of the agents of the Conservative Life have been 
photographed in groups amid picturesque surroundings. This photographic 
brochure is worthy of preservation as a souvenir of the richest and most pros- 
perous of the Pacific Coast States. It is sent free to agents of the company on 
application. : 

—The Mutual Life of New York is enlarging and remodeling, its building in 
Seattle, Wash. The building is already one of the finest in that section and 
when the changes now under way are completed the space in the building will 
be about doubled. All the additional space has been rented, and Sherwood 
Gillespy, manager for the company in Washington, British Columbia and Alaska, 
will have his offices enlarged and remodeled, providing a very handsome suite 
for his constantly increasing business. During the past year this agency has been 
highly successful and Mr. Gillespy has well earned the increased facilities placed 
at his disposal. 








MISCELLANEOUS. 


National Association of Life Underwriters. 


THE fifteenth annual convention of the National Association of Life 
Underwriters, held at Indianapolis last week, set-a new mark for future 
conventions to exceed. The attendance was greater, the papers and ad- 
dresses of a higher average and the enthusiasm.more ‘unbounded than 
ever before. Satisfaction was expressed over the selection of officers to 
guide the destinies of this important body for another year, it being 
generally conceded that President John Dolph will prove: himself as 
capable as any of his illustrious predecessors, while the new secretary, 
Ernest J. Clark, will be found a noteworthy successor to the energetic 
Fred. B. Mason. : 

Last week we gave a list of those in attendance at the convention who 
had arrived prior to the opening of the sessions. Subsequent registra- 
tions included the following: ; 

A. L. Noe, Indianapolis; John Dolph, Cincinnati, delegate; Mrs. Dolph; 
H. G. Hoffman, Mt. Sterling, Ky.; Mrs. Hoffman; John W. Schell, Phila- 
delphia, delegate; J. Edward Durham, Philadelphia, delegate; J. H. Jef- 
fries, Philadelphia, delegate; C. C. Courtney, Kansas City, delegate; 
Hiram J. Adlee, Evansville, Ind.; Charles G. Vieman, Detroit, delegate; 
Maurice E. Goulden, New York, delegate; J. A. McFarland, Indianapolis, 
delegate; John A. Ringold, Cincinnati, delegate; H. S. Sheldon, Louis- 
ville, delegate; Franklin W. Ganse, Chicago, alternate; Jack B. Sells, 
Chicago, Policyholders Union; T. B. Merrill, Chicago, delegate; Frank 
Bushnell, Hartford, Conn., superintendent of agents A®ttna Life; N. J. 
Dilday, Indianapolis, delegate, and L. W. and May Dilday; D. W. Ed- 
wards, Indianapolis, delegate; Ernest J. Clark, Baltimore, delegate; J. 
Herman Ireland, Baltimore, delegate; Thomas H. Bowles, Detroit, dele- 
gate; W. F. Hibbard, Indianapolis; Graham C. Wells, Pittsburg, dele- 
gate; D. H. Johnson, Mt. Sterling, Ky.; George F? Schilling, Philadelphia, 
delegate; Pleasant Bond, Indianapolis, alternate; Mrs. M. W. Bond and 
Miss W. Bond; O. N. Dugan, Greenfield, Ind.; L. M. Johnson, Knights- 
town, Ind.; L. A. Crim, Indianapolis; H. D. Weaver, Auburn, Ind.; J. W. 
Fitzpatrick, Portland, Maine, delegate; Miss A. L. Fitzpatrick; Thomas 
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J. Stewart, Toledo, delegate; William T. Nuttall, Dayton, delegate; H. 
S. Vail, Hamilton, Ohio; J. H. Upton, Wichita, Kan., examiner, Kansas 
Department; F. M. Arvin, Chicago; John E. Turner, Indianapolis; Mar- 
garet Turner; W. J. Greenwood, Indianapolis; Robert N. Merritt, Des 
Moines, alternate; G. W. Van Fleet, New Haven, delegate; Frank W. 
Hodge, New Haven, delegate; W. M. Wood, Pittsburg, delegate; W. C. 
Baldwin, Pittsburg, delegate; A. Bert Brown, Pittsburg, delegate; J. 
M. Sexton, Pittsburg, delegate; Charles W. Scovel, Pittsburg, delegate; 
G. W. Peyton, Crawfordsville, Ind.; W. B. Woodbridge, Boston, delegate; 
F. A. G. Merrill, Buffalo, delegate; E. M. France, Cleveland, delegate; 
W. B. Gregg, Indianapolis; Mollie J. Gregg; William J. Robinson, Buffalo, 
delegate; W. F. Wright, Buffalo, delegate; E. B. Hamlin, Cleveland, dele- 
gate; James M. Dickey, Erie, Pa., delegate; E. T. Guthrie, Mattoon, IIL; 
Eugene K. Tibbets, Indianapolis; C. B. Whicker, Otterbein, Ind.; Robert 
W. Ford, Michigantown, Ind.; Wm. S. Horne, Indianapolis; W. S. Grigsby, 
Indianapolis; C. W. Tutwieler, Indianapolis; Mrs. Tutwieler; G. Pierre- 
pont Davis, Hartford, medical director Travelers; Mrs. Davis; Charles E. 
Smith, Chicago; L. E. Biett, Chicago; Edw. W. Zaisei1, Indianapolis; 
Col. Doyle, Indianapolis; W. H. Whitney, Boston, delegate; Joseph J. Til- 
linghast, Pittsburg, delegate; H. B. Burrows, Jr., Cleveland, delegate; 
W. H. Indoe, Akron, Ohio, delegate; C. E. Greenamyer, Indianapolis; M. 
H. Evans, Cleveland, delegate; R. A. Clark, Pittsburg, delegate; Edmund 
R. Ward, Pittsburg, delegate; A. F. McDonald, Pittsburg, delegate; Fred. 
L. Chesney, Kansas City, delegate; E. P. Marshall, Cincinnati; I. Smith 
Homans, Cincinnati; F. E. McMullen, Rochester, delegate; William Van 
Sickle, Detroit, delegate; Geo. H. Beach, Detroit, delegate; L. C. Robens, 
Pittsburg, delegate; C. A. Stringer, Detroit, delegate; J. L. Kenneth, 
Dayton, delegate; William O. Cord, Dayton, delegate; W. H. Hart, In- 
dianapolis, ex-Auditor of State; Lemuel Buis, Greencastle, Ind.; V. P. 


. Van Horne, Dayton, delegate; Mrs. Van Horne; S. A. D. Whipple, Port- 


land, Ind.; Tod Whipple; J. H. Hughes, Indianapolis; Theo. Deming, In- 
dianapolis; L. R. Hiatt, Plainfield, Ind.; P. M. Ditto, Indianapolis; W. F. 
Workman, Springfield, alternate; Frank C. Stenzel, Jr., Indianapolis; Carl 
F. Kreis, Indianapolis; P. H. Farley, New York, delegate; Miss Farley; 
Miss Brokaw; Miss Shaw; W. C. Koehne, Indianapolis; Charles F. 
Skehan, Anderson; Harry Skehan, Anderson; H. J. Ward, Grand Rapids, 
alternate; Daisy B. Ward; W. D. Schrader, Indianapolis; W. D. Yerger, 
Cincinnati; L. B. Hall, Grand Rapids, delegate; W. C. Longenecker, 
Toledo, Ohio, delegate; George P. Mitchell, Springfield, Mass., alternate; 


'-J._H. Cousins, Cleveland, delegate; G. Russell Leonard, Chicago, official 


stenographer; George D. Marcy, Indianapolis; Jack J. Hinman, Indianapo- 


' lis; Clarence O. Buis, Greencastle, Ind.; Henry Abels, Springfield, Il, 
. secretary Franklin Life; George B. Stadden, Springfield, Ill.; J. F. Kight, 


Indianapolis; Ed. A. Schafer, South Bend; B. F. Hamilton, Syracuse, dele- 


’ gate; Mrs. Hamilton; F. A. Kendall, Cleveland, delegate; Oliver L. Brown, 
_ Chicago; Seymans H. Levy, Chicago; George L. Young, Indianapolis; W. 


A. Cunningham, Lebanon, Ind.; Willard I. Hamilton, Newark, delegate; 
A. P. Shally, Indianapolis; J. W. Jay, Fortville, Ind., James M. Chap- 


. pell, Fortville, Ind.; Robert S. Donaldson, Marquette, Mich.; Alfred B. 


Paul, Indianapolis; Mrs. Paul; H. C. Newcomb, Indianapolis; Joshua 


; Stansfield, Indianapolis; John D: Biggert, Pittsburg; Evarts Wren, Chi- 


cago, delegate; C. W. Anderson, New York; W. C. Van Arsdel, Indiana, 
delegate; J. Edgar Burton, Chicago, Sheldon School of Scientific Sales- 
manship; H. G. Wischmeyer, Muncie, Ind.; Joseph F. Cack, Muncie, Ind.; 
E. E. Roland, Greensburg, Ind. 

President Ward called the convention to order at 9.30 on Wednesday 


morning, and; after prayer by the Rev. T. J. Villiers, addresses of wel- 


come were made by Mayor J. W. Holtzman of Indianapolis and President 


Price of the local association. The address of President Hubert H. Ward, 


extracts from which were printed in THE SPECTATOR last week, was 
listened to with careful attention and warmly applauded. 

Various reports were then presented by the executive, finance, topics 
and statistics committees. The executive committee announced the death 
of two of its members, W. H. S. Whitcomb of Burlington, Vt., and W. G. 
Day of St. Louis. A committee was appointed to draft suitable resolu- 
tions and present them for adoption by the convention. The committee 
on statistics showed that the local associations had 1698 members, as 
against 1585 a year ago. The treasurer’s report showed receipts of 
$3,607.30; disbursements, $1,983.57, leaving a balance of $1,623.73. 

The paper of Joseph A. De Boer, president of the National Life of Ver- 
mont, on ‘‘Current Life Insurance Practices in the United States, from 
the Standpoint of an Executive,’’ was then read by its distinguished 
author. Copious extracts from this able paper were given in these columns 
last week. A rising vote of thanks was tendered Mr. De Boer on its con- 
clusion. 

At the afternoon session the recommendation of the president looking 
to the adoption of some means of relieving the chief executive was re- 
ferred to the executive committee. The resolutions on the deaths of 
Messrs. Whitcomb and Day of the executive committee were then pre- 
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sented and adopted by a rising vote. A resolution was also presented 
indorsing the action of the American Bar Association in appointing an 
insurance committee, and pledging the support of the life underwriters. 
E. J. Sartelle, actuary of the State Mutual Life of Worcester, Mass., then 
read his paper on ‘‘The Necessity for and Uses of the Actuarial Depart- 
ment.” 

The topic ‘‘Opportunities and Possibilities of the National Association” 
next came up for discussion, and a lively debate followed, participated in 
by nearly all the ex-presidents in attendance and a large number of 
members. The evening of the first day was devoted to an informal re- 
ception, enlivened by a musical and literary programme of no little 
merit. 

Thursday morning’s session was opened by a report from the ex- 
ecutive committee calling for the appointment of a committee of three to 
consider plans for increasing the efficiency of the National Association 
with power to raise funds to carry out such plans. It was explained that 
the money must come from the agents and not from the companies. A 
number of associations pledged themselves to support the movement, and 
the resolution was unanimously adopted. A second recommendation of 
the executive committee called for an amendment to the by-laws re- 
ducing the annual dues for local associations from $25 to $10 and $1 for 
each member over the first ten. This resolution was also adopted. 

Dr. G. Pierrepont Davis, medical director of the Travelers, was then 
presented, and read a paper on ‘Certain Risk Impairments and Their 
Explanation.’’ Dr. Davis paid particular attention to the effects of alco- 
hol, referred to inflammation of the ear, appendicitis, gall stones and 
overweight. Following the paper, discussion was opened on the topic, 
“The Duty of the Agent to His Prospect.’’ Charles W. Scovel, manager 
for the Provident Savings at Pittsburg, then read his interesting paper on 
“The Ideal Agency,’’ extracts from which are given in another column 
of this issue. Mr. Scovel made a palpable hit, and was most warmly 
applauded when he finished. 

Discussion of the topic, ‘‘The Best Method of Effecting Agency Organi- 
zations,’’ opened the session on Thursday afternoon, several leading mem- 
ers contributing their views. Hon. M. L. Temple of Osceola, Ia., a lawyer 
and member of the Iowa Legislature, spoke of life insurance from the 
standpoint of a policyholder. On motion, it was resolved that the ad- 
dress be printed for general circulation. The delegates were then in- 
formed that the proceedings of the convention would be printed in full, 
and on being requested to state the number of copies required, in a few 
moments orders for over 1000 copies were presented. New York takes 
130 and Chicago 100, while several associations ordered from 25 to 50 each. 

On Friday morning the illness of P. H. Farley of New York and Frank 
Read of Philadelphia was announced and a rising vote of sympathy ten- 
dered them. C. M. Cartwright then made an address on the topic, ‘‘Some 
Outside Observations on the Training of Life Insurance Agents,”’ portions 
of which are given elsewhere in this issue. The Calef and Williams 
prizes were then presented, the former going to J. H. Jefferies of Phila- 
delphia and the latter to J. A. Jackson of New York. The presentation 
speeches were made by F. A. Kendall and T. H. Bowles. 

After the reading of the prize essays by the winners, the report of the 
nominating committee was presented and unanimously adopted, resulting 
in the election of the following ticket: 

President—John Dolph, Cincinnati, Metropolitan Life. 

First Vice-President—Percy V. Baldwin, Boston, Washington Life. 

Second Vice-President—William Van Sickle, Detroit, Home Life. 

Third Vice-President—C. C. Courtney, Kansas City, Mutual Benefit. 

Secretary—Ernest Judson Clark, Baltimore, John Hancock. 

Treasurer—Eli D. Weeks, Hartford, Conn., Phoenix Mutual. 

Executive Committee—Chairman, Everett H. Plummer, Philadelphia. 

Three years—M. H. Goodrich, Baltimore, Md.; J. P. Monroe, Worcester, 
Mass.; T. T. Johnson, Newark, N. J.; E. O. Sutton, Springfield, Mass.; 
J. F. Huntsman, Providence, R. I.; J. H. Timberlake, Minneapolis, Minn.; 
W. J. Robinson, Buffalo; J. W. Fitzpatrick, Portland, Maine; G. A. Can- 
tine, Newburgh, N. Y.; A. J. Birdseye, Hartford, Conn.; William T. Nut- 
tall, Dayton, Ohio; J. D. Bonshall, Raleigh, N. C.; F. E. McMullen, 
Rochester, N. Y. 

Two years—W. V. Holley, Los Angeles, Cal.; William Goldman, Port- 
land, Ore. 

One year—W. R. Noble, Louisville, Ky.; C. W. Orr, Fort Wayne, Ind.; 
F. L. Chesney, Kansas City. 

Hartford was selected as the place for the next annual convention in 
September, 1905, as a compliment to Treasurer Eli D. Weeks. St. Louis 
was a close second, only one vote behind. The newly elected officers 
were then presented to the convention, and, after retiring President 
Ward had responded on behalf of the past administration to a vote of 
thanks for its services, the convention adjourned sine die. 

The banquet on Friday evening was a great success. The ladies in 
attendance caused to be presented to President Dolph sixteen purple 


SPECTATOR 


197 


chrysanthemums, and to ex-President Ward fifteen yellow ones. I. Lay- 
ton Register acted as toastmaster, and inspiring addresses were made by 
Dr. Edwin Holt Hughes, president of the Depauw University, Green- 
castle, Ind.; Hon. Alfred L. Potts of Indianapolis, L. Brackett Bishop of 
Chicago, Rev. Joshua Stansfield of Indianapolis and Moore Sanborn of 
New York. At an hour long past midnight the banqueters dispersed, and 
the fifteenth annual convention passed into history. 

In addition to the extracts from papers presented in last week’s Issue 
of THE SPECTATOR, we give the following excerpts from other addresses: 


“THE TRAINING OF LIFE INSURANCE AGENTS,” 
BY C. M. CARTWRIGHT. 


I have been impressed with the large number of men who enter the life 
insurance business every year only to pass along into other lines of 
activity. They form a great moving current, swept along into the ocean 
of human existence to assume other vocations. This transient feature of 
the agency hostelry militates greatly against the complete success of life 
insurance effort. A vast army of men enter the struggle and retire after 
a brief experience. To train men to enter your business as permanent 
factors is one of the vital problems for agency executives. * * * 

Can this business of yours be made more stable and can means be de- 
vised to hold men in it, thus reducing this notable tendency to make life 
insurance salesmanship merely a camping ground for a brief period? I 
believe improvements can be made, and the indications are promising. 


- You have merely to adopt the well-recognized plans of other callings. 


Young men must be induced to enter your business early in life when 
they leave school or college to take up their work. They must begin 
with the absolute purpose of making it their chosen calling for life, and 
close their eyes to all others. The time to train men in business is this 
formative period. They enter business then at lower salaries, because 
they are learning to master the details. They usually have no dependents 
on them. They live at home. In reality they are just learning their 
trade. They are satisfied to receive from $10 to $15 a week until they are 
capable of earning more. These young men become acquainted with no 
other business. They are adjusting themselves to life insurance sales- 
manship at a time when they are willing to be taught. Thus we have a 
body of young men entering the field with the same zeal, determination 
and aim as their associates enter law, medicine or commercial life. The 
difficulty with men in other lines who take up life insurance later in their 
career is that in most cases they are then men of family who are earning 
a good stipend. It requires a larger outlay to meet expenses and it is 
more difficult to acquire the art of insurance salesmanship, because of 
previous training and years. Such a man is eager to make more in the 
way of compensation than heretofore, and is not content to grow into the 
business gradually as a young man just beginning his profession. * * * 

The general agent should fix in his own mind what he believes to be 
the essential characteristics for success in life insurance salesmanship. 
He must be able to divine those necessary attributes that differentiate the 
life insurance salesman for other salesmen. His mission must be to de- 
velop these qualities. Frequently they lie dormant, but they must be 
drawn out and cultivated. The early training of agents should follow 
closely these lines just as athletes strengthen those muscles that are to 
be brought into play for their particular feat. The agents look to the 
general agent for inspiration, direction and encouragement. They are 
as children for him to guide. In time they will become mature and be 
able to direct their own efforts. The inspiration comes to agents when 
they behold their growth. It comes to the general agent when he realizes 
he is helping his men. The failure of general agents is due to the in- 
ability to draw out and nurture the requisite qualities in agents or the 
lack of power to impart the knowledge and art of salesmanship to men 
which the general agents possess perhaps in abundance. In my opinion, 
the general agent should make a careful study of each agent, fully under- 
standing his needs, what to strengthen, what to curb. * * * 

The business of life insurance can attract to it the best blood, brains 
and character of our land. Each of you is contributing something to the 
life insurance structure. It may be but a small part, but it can be well 
done. Mistakes have been made in the past, but I see a new day dawning. 
I confidently believe in the growing dignity of your calling. I hope to 
live to witness the time when the life insurance salesman occupies just 
the same place in the community as the physician or lawyer, when every 
solicitor can be received into an office by a business man knowing that a 
keen business man is putting the proposition to him. I hope to see the 
salesman carry with him the dignity of the professions and be acknowl- 
edged as a life insurance expert and a gentleman. With the great possi- 
bilities of our country unfolding, with its tremendous strides, life insur- 
ance will grow more and more important as one of the necessary institu- 
tions of the land. With its growth and with a better understanding of 
its beneficence there should be developed alongside salesmen who will re- 
flect credit on their business. You life insurance men are facing the 
future, not the past. 


“THE IDEAL AGENCY,” BY CHARLES W. SCOVEL. 


Let me hasten to say something in palliation of this high-sounding 
title. When our amiable committee on programme asked me to repre- 
sent the humble field worker amidst this galaxy of asteroids from the 
home office (not to mention the asterisk from the printing office) they 
had the unblushing hardihood to name as my subject, ‘““‘The Successful 
Management of a General Agency.” Fancy standing up here and trying 
to tell this assemblage cf elders and masters how to run their agencies 
successfully! I was simply forced to rob the subject of its terrors and at 
the same time mete out poetic justice to the committee by disdaining to 
accept their title, a merely “‘successful’’ agency, and choosing for myself 
the loftier theme of ‘“‘The Ideal Agency.’”” For on such a theme one needs 
make no pretension, express or implied, of having any actual knowledge 
at all. Anybody may dream dreams. I cannot pretend even to locate the 
ideal agency more closely than to say it is in the land where dreams come 
true. All I really know about that land is the general direction in which 
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it lies. I never expect to see it myself, but 1 am trying to head that way. 
Will you join me for a while? * * #* 

What is true of the impression made on the prospect in occasional in- 
terviews is vastly emphasized in the more intimate, continuous relations 
that the general agent bears to the soliciting agents on one side and the 
home office on the other. Sometimes the outsider may be fooled by a 
mask; the insider will soon distinguish the true from the false. ‘‘No man 
is a hero to his valet.’’ It is imperative upon a general agent to be, not 
merely to seem. Without the loyalty of his own force and the confidence 
of the officers behind him he cannot really succeed. These he cannot 
possibly get and retain unless he rings true whenever and wherever you 
strike him. * * * 

Here we come to what I verily believe to be, among the many high 
ideals in our calling, the one great, original, mother-ideal of them all, 
namely: to get a clear, full comprehension of—and to try at all points to 
preserve—the absolute unity of interest among all the parties, both in- 
suring and insured. The solicitor best serves his own interest by ad- 
vising what is really best for the policyholder. The general agent makes 
his own success only by making his soliciting agents really successful and 
prosperous. The company lives by its agents and lives for its policy- 
holders; it can have no real, permanent interest adverse to either. And 
each company, in thus working out the best interests of all concerned in 
it, is sure to help, and not to hinder, the best interests of every like 
company and its following. * * * 

If all the companies, agents and policyholders were perfect—if there 
were no defects cr shortcomings in any of them—all would plainly see 
that the welfare of each was the interest of all. The only reason why all 
do not see this now is that at so many points faulty human nature mars 
the perfect working. But the system is calculated to care for all these 
distinct and diverse (but never adverse) interests and to keep them in 
perfect balance—just as satellites revolve around the planets and they 
around the sun, and the whole solar system swings around its orbit among 
countless suns and stars, with no friction or aomirany motion anywhere, 
but all in perfect harmony and equilibrium. * * 

Even with all existing defects and + ee Ae the great system of 
life insurance in every part has progressed much farther toward the 
ideal unity of interests than other business known among men. In all 
other business the rule of bargain and sale prevails and the real interest 
of each party is to get a little the better of the bargain for himself. And 
this will always be true until the business world can successfully put in 
practice the principles of co-operation and profit sharing, in which life 
insurance is already a whole generation ahead of the rest. We have 
blazed the trail which, I firmly believe, it will be this new century’s task 
to follow and to broaden into a road for all kinds of business to travel 
in. * + * 

The general agent who fully realizes that his every act in building his 
ideal agency directly benefits not only himself, but also the policyholder, 
the solicitor, the company and the whole cause of life insurance (which 
is the cause of mankind) has doubled—nay, he has multiplied many fold 
his motives for doing that act. He has not only hitched his wagon to a 
star, as his distant goal, but he has equipped it with high-speed motors 
for both axles, getting power from both duty and pleasure, both self-in- 
terest and altruism, both the material and the ideal. In a word, he has 
got his whole nature—body, mind, heart and soul—urging him on. * * 


“THE NECESSITY FOR AND USES OF THE ACTUARIAL 
DEPARTMENT,” BY E. J. SARTELLE. 


That the fundamental principles of the business in which we are en- 
gaged have been so often disregarded or ertirely ignored in the attempts 
to establish rival systems that merely incidental elements have been 
exalted into such undue prominence that these fundamental principles 
are sometimes overlooked, and the lack of knowledge so often displayed 
on the part of the general public in regard to what can reasonably be ex- 
pected, lead me to call your attention to the very elements of the busi- 
ness, even at the risk of being tiresome and disappointing, at leaving 
unmentioned interesting subjects which lie at hand. * * 

Because the present worth of all future benefits or its casita in 
annual payments, requires, except in the case of yearly term insurance, 
a payment at the inception of the agreement in excess of the immediate 
needs for death claims to be paid at the end of the first year, a reserve is 
established. It becomes a question of great interest as to what is to be- 
come of that reserve if the conditions of the agreement are not complied 
with and the promised benefits as prearranged are not to be paid. This 
opens up the entire subject of surrender values, paid-up values and ex- 
tended insurance, into which we cannot go. The matter of such values, 
however important it may be, is an incident of the business, and should 
not be allowed to overshadow the business itself. 

It is useless to say that the work of properly arranging the duly re- 
corded observations in regard to human life and the forming of mortality 
tables is actuarial work; that the computation of premiums is a part of 
the duties of the actuarial department; that incidental to the conduct 
of the business the reserves must be computed; that surrender, paid-up 
and extended-insurance values must be determined; that the mortality 
experience of the association, interest and expense results must be prop- 
erly worked out; that the surplus must be equitably divided; that pro- 


posed new combinations of benefits must be examined. These matters. 


form a part of the routine duties. Whatever in our business pertains to 
the uncertainty of life when associated with the earning power of money 
and all the contingent matters depending thereon, is a matter for the 
actuarial department. Above all, it must be true to the fundamental 
principles and insist that no benefit be promised for which adequate pro- 
vision has not been made. 

But, gentlemen, consider a moment our original proposition: ‘‘Sup- 
pose all the persons who attain the age of 35 years out of 100,000 per- 
sons living at age 10 desire to form an association to insure.’”’ Can you 
imagine such a thing without the missionary work of the agent? The 
agent, then, is the one on whom the actuary must depend for the working 
out of his carefully pre-arranged plans. The doctor, too, must depend 
on him to furnish the candidates from whom he may select with care 
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those who are to become members of the association. On him depends 
the financier and banker of the association that he may have funds to in- 
vest; “4 fact, without the agent no great measure of success can be 
attained. 





Echoes of the Convention. 
JOHN DOLPH, the new president of the National Association, will be 
recognized as the superintendent of the Metropolitan Life at Cincinnati. 
He is forty-five years old and has been with the Metropolitan since 
August, 1884, when he started as an agent in Chicago under Charles A. 
Weidenfeller. He served thirteen weeks as an agent, when he was made 
assistant superintendent. He remained in this position four years, going 
to Boston in February, 1888, as assistant under Superintendent Charles 
Drouet. In January, 1893, he became superintendent at South Boston, re- 
maining there one year. In February, 1894, he went to Cincinnati, where 
he has since been. Mr. Dolph may be described as the most successful 
superintendent in the Metropolitan’s ranks. He has now a weekly debit of 
over $8000, and has about $3,500,000 of ordinary business, all of which has 
been placed on the company’s books by himself. He has fourteen assist- 
ants and eighty-four agents. To quote Mr. Fiske, “‘the Cincinnati dis- 
tricts are model districts.’’ John Dolph will make an ideal president of 
the national body, and his company, and industrial insurance as well as 


himself, are to be congratulated upon the happy choice. 
* * * 


Percy V. Baldwin, first vice-president, is general agent of the Washing- 
ton Life at Boston. He is a nice type of the young man in life insurance. 
But little over thirty years of age, he is already an ex-president of the 
Boston association, and bids fair to render as excellent service to the 
National Association as he did to the local. He comes of an old and 
historic New York family, is related to the Vermilyes and has altogether 
a noted ancestry. He is full of enthusiasm, an eloquent speaker, and 


will doubtless make a brilliant mark in his chosen profession. 
* * * 


William Van Sickle of Detroit, second vice-president, is manager of the 
Home Life for Michigan. He is another young and promising life under- 
writer and an ex-president, too, of the Michigan association. Born June 
1, 1878, he entered the life insurance business at Detroit in March, 1887. 
as office boy under Horatio Haskell, then State agent of the Home. He 
went to California six years later. Returning to Michigan again, he 
entered the service of Grant & Paige of the Mutual Life, and two years 
later again entered the service of the Home as cashier under Manager 
S. F. Angus. After serving four years in this capacity, he was promoted 
to his present position. The best tribute that can be paid him is that he 


is now the leading agent of the Home Life Insurance Company. 
* * * 


Cc. C. Courtney of Kansas City, third vice-president, is State agent for 
Kansas and Western Missouri of the Mutual Benefit. He was born fifty 
years ago at Richmond, Va. In 1889 he located at Kansas City, and was 
for three years local manager for the Mutual Life of New York. Ever 
since he has been in the ranks of the Mutual Benefit, first as local agent 
and then as State manager. He has built up the business from $250,000 
to $1,000,000, was one of the organizers of the Kansas City association and 


has been a delegate at every convention. 
* * * 


Ernest J. Clark of Baltimore, the new secretary, is State agent of the 
John Hancock for Maryland and the District of Columbia. He has offices 
in Baltimore, Washington and Cumberland, Md. Mr. Clark is but thirty- 
two years of age and commenced his life insurance career thirteen years 
ago in Cincinnati with the Mutual Benefit. For the first year he served 
as solicitor; in his second year he was a traveling special agent, and in 
the third, assistant superintendent of agents for Western Ohio. In 1894 
he became superintendent of agents for the John Hancock for Ohio and 
West Virginia. January, 1897, found him in his present position, and 
when it is stated that he has now about $3,000,000 insurance in force and 
is probably writing the largest annual distribution business in his field 
(writing at the rate of $1,200,000 in Maryland this year) it is easy to see 
how well he has succeeded. He is president of the Baltimore association 
and was secretary from its organization until last March, when the higher 


honor was conferred. 
* * a 


Eli D. Weeks of Litchfield, Conn., treasurer of the association, is too 
well known to need a sketch. He has held over since 1894, and all wish 
he may have many more years to handle the funds, for his is a life tenure. 
“Uncle’’ Eli is beloved by one and all, and it was a pretty tribute to him 
when the association voted to go to Hartford next year, after his cordial 


invitation. 
* * a 


President De Boer of the National Life of Montpelier is a gentleman 
of high ideals. The profession of life insurance came dangerously near 
losing him this year. The Republican party of Vermont sought to confer 
the gubernatorial nomination upon him last summer, which is equivalent 
to an election. Being human, he was pleased at the prospect, but told 
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this company if he accepted the nomination he would resign the presidency, 
ias h@ has always opposed having the National Life in State politics. It 
«an be said to his great credit that, notwithstanding the fact that the 
National Life Insurance Company is Vermont’s leading financial and 
business institution, it is absolutely divorced from politics and is prob- 
ably the only institution in the State worth mentioning of which this can 
be said. The company could not afford to lose President De Boer, and 
Joseph A. De Boer could not afford to accept the nomination. He be- 
lieves that when one enters public life he should have an income suffi- 
cient to enable him to be independent, and so it has all turned out for 
the best, for life insurance could ill afford to lose Joseph A. De Boer, to 
say nothing of the National Life. 


October 20, 1904] 


The State Mutual of Worcester was probably the best-represented com- 
pany at the convention. Besides having the president, Hubert H. Ward 
of Cleveland, there were present from the home office Actuary Sartelle 
and Superintendent of Agents Wright, while the Indianapolis agent, E. 
G. Ritchie, was chairman of the executive committee of the lrocal asso- 
ciation, and did much to promote the success of the meeting. State Mu- 
tual delegates from various cities made up an imposing coterie. 
At the close of the convention these agents assembled and formed the 
Agency Association of the State Mutual Life Assurance Company, with 
the following officers: H. H. Ward of Cleveland, president; C. A. 
‘Stringer of Detroit, vice-president; F. A. G. Merrill of Buffalo, secretary 
and treasurer. These, with C. W. Anderson of New York, E. H. Carmack 
of Chicago and E. G. Ritchie of Indianapolis, compose the executive com- 
mittee. There are thirty-five agents in the association, which will meet 
at least once a year. It is a good movement, and will doubtless achieve 


much success. 
* * * 


The Indiana agents of the Provident Life and Trust Company were 
gathered together by Superintendent of Agents J. Thomas Moore, October 


11, at Indianapolis, listened to addresses and were properly enthused. 
* * + 


J. W. Iredell, Jr., of the Penn Mutual, Cincinnati, a delegate to the 
convention, had to leave after the first day’s session, to visit his 
father, Robert Iredell, at Norristown, Pa., October 15, that date being the 
ninety-fifth anniversary of his birth. Robert Iredell is the senior policy- 
holder of the Penn Mutual, and was for forty years proprietor of The Nor- 
ristown Herald. He was appointed postmaster there by President 
Lincoln and held over until the Cleveland administration. J. W., Jr., 
is the only surviving son. He has been in the insurance business in 
Cincinnati since 1867, thirty-three years of which time have been spent 
in the ranks of the Penn Mutual. He is now general manager for Ohio, 
Kentucky and Tennessee and is chairman of the committee on statistics 
of the executive committee of the National Association. 

* & * 

It was learned at the convention that Archie C. Utter, of the firm of 
Utter & Thompson, Detroit, general agents for Michigan of the New 
England Mutual Life, and formerly inspector of agents at the home 
office, is to be married October 19 to Miss Louise Hawthorne Sweet of 
Providence, R. I. We wish them many years of married bliss. 

ok co # 

Calvin Ferris Troupe, executive special of the Mutual Life, was in In- 
dianapolis convention week combining business with pleasure, and a wel- 
come visitor he was. He is probably the only one left of the former staff 
of executive specials, and likely has the best record in the country for 
personal work. In the fourteen years he has been in the field he has 
written between $30,000,000 and $40,000,000 of business, producing as much 


as $4,500,000 in a single year. 
* * * 

Moore Sanborn, third vice-president and superintendent of agents of 
the Security Trust and Life, was warmly welcomed at the convention, 
after his recent severe illness, and was an active participant. He an- 
nounces the appointment of -G. J. Pammel of Milwaukee as State agent 
for Wisconsin. . The gain of the company in insurance in force for the 
year up to October 1 was $2,250,000, a highly creditable record. 

* * * 

Louisville did not have a numerous delegation to the convention, but 
it made up in quality what it lacked in quantity. General H. S. Sheldon 
acquitted himself of the duties admirably, and his commanding presence 
was a welcome sight about the convention. He is as happy in his speech 
as he is imposing in figure, and if a vote were taken it would declare the 


gentleman from Kentucky the peer of any as a mixer. 
* * * 


W. Butler Woodbridge; vice-president and director of agents of the 
Columbian National of Boston, was an interested onlooker. The com- 
pany is having a wonderful year, as it will probably produce $25,000,000 of 
business in that period. Mr. Woodbridge is largely responsible for this 
success, and in conversation declared that he attributed much of his own 
success to The Spectator Company’s ‘‘Insurance Year Book.” It is his 
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Bible. The Columbian National has just entered the State of Indiana, ap- 

pointing J. B. Sells of Indianapolis State manager. He was formerly with 

the Policyholders Union at Chicago. 
x x 


* 

Janney and Jenney got slightly mixed in the minds of the ladies, but 
the outcome was satisfactory to all. 

« i * 

Winslow Russell, assistant superintendent of agents of the Phenix 
Mutual Life, is on his maiden trip, and dropped in upon the convention. 
He was formerly of the firm of Russell & Haven, managers of the same 
company at Boston. 

* * « 

It is worthy of note to remark the interest taken by actuaries in the 
convention. Mr. Sartelle of the State Mutual read an interesting and 
appreciated paper, while Assistant Actuary Homans of the Union Cen- 
tral of Cincinnati and Actuary Buttolph of the Indiana Department were 
also much interested in the proceedings. 

« ik * 

Company officials, too, were much in evidence. There were presi- 
dents, vice-presidents, secretaries and superintendents of agents, all of 
which argues well for association work. 

a * * 

It is now Major Kendall, though his old friends will still call him 
captain. Under the ruling of the President of the United States this 
year, the veterans of the civil war were advanced a grade, and so F. A. 
Kendall of Cleveland, general agent of the Penn Mutual Life and a most 
enthusiastic association man, as well as the presenter of the Calef cup 
this year, must now be called major. 

* * * 

One of the most regretable incidents of the convention was the illness 
of P. H. Farley, delegate from New York. Mr. Farley was taken with a 
severe attack of rheumatism shortly after the opening of the sessions, 
and was obliged to keep to his room in the hotel for the rest of the time, 
much to the regret of his many friends, who hope he may speedily rid 
himself of his ailment. 

« = « 

Another delegate who succumbed to illness during the convention was 
Frank Read of Philadelphia, who collapsed at the reception given on the 
evening of the first day’s session. Mr. Read had an attack of heart fail- 
ure, but, fortunately, had his daughter along, who has nursed him 
through a similar attack before. It is earnestly hoped that she will be 


equally successful this time. 
& « +e 


Altogether the convention of 1904 will go down into history as one of the 
most interesting, profitable and enjoyable yet held, and the Indiana asso- 
ciation richly merited the vote of thanks given it for its many courtesies 
and hospitalities. 





Ninth Annual Convention of the National Association of Local 
Fire Insurance Agents. 
THE ninth annual meeting of the above-named organization opened on 
Tuesday morning last at St. Louis, Mo., sessions being held in Recital 
Hall, Festival Hall building, in the Exposition grounds. 
TUESDAY’S SESSION. 

The programme called for an address of welcome by President Francis 
of the Louisiana Purchase Exposition and a response by Fred. Guenther 
of Detroit, but Mr. Francis was unable to be present. 

Convention committees were then appointed. 

Officers and committees’ reports being next in order, President J. C. 
North of New Haven made an address reviewing the progress and chief 
events of the past year. 


PRESIDENT’S ADDRESS. 

President North referred to the seven years which have elapsed since 
the second annual meeting was held in St. Louis as having been neither 
“seven years of plenty’ nor “‘seven years of famine.’”’ He said: ‘We 
have little to be ashamed of and much to be proud of in our past, and to- 
day can confidently affirm that our association commands the confidence 
and respect of the companies, as well as the agents of the country, and 
occupies a respectable place among the foremost organizations of our 
profession.’’ Concerning the Yonkers case, he said: 


The Yonkers case (now so famous that a statement of the facts seems un- 
necessary) attracted the attention of the delegates at the Hartford meeting and 
was at once recognized as one of the most far-reaching and damaging decisions 
to the interests of the local agents that could be imagined. The question was taken 
up promptly by the convention, and after a conference with the company in 
whose interests the decision was given, the matter was referred to the hes 
York State Association for investigation and action. A guarantee fund was 
subscribed by those present to secure proper attention by competent counsel if, 
after investigation, it was thought wise to attempt to secure a reversal of the 
decision. * * 

The outcome of this contest has demonstrated the great value that this asso- 
ciation is to every local agent in the country. Any defense against this unjust 
and far-reaching decision would not have been attempted, in all probability, if 
the agents in this country had been unorganized. By means of our association, 
however, we were able at once to take up the case and to secure the attention 
of able counsel. Funds were secured through the co-operation of hundreds of 
agents throughout the country and finally we have secured a decision which will 
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restore to every local agent his rights and add materially to the value of his 
agency. 

If the former decision had been allowed to stand, it would have prevented an 
agent from soliciting the business of his best friend or nearest relative, but would 
have given freedom to every other agent in the community to solicit that busi- 
ness, especially the newly appointed agent of the company in which the busi- 
ness had been formerly placed. All will recognize that the agent who secured 
this business and, at will, placed it with a certain company, should have at 
least an equal chance with a competitor, who formerly had no relations or deal- 
ing with the property holder, to renew that business at expiration. : 

s a result of the publicity given this case the question, “‘Who owns the busi- 
ness?’’ has been much discussed by both companies and agents, and has become 
the war cry of our association during the past year. The signal victory won by 
the Agents Association will now put to rest this important question and will 
more than ever fortify the agent’s position, that the business which he has 
secured is under his control, subject only to the wishes and orders of the 
policyholder. Fairness to company and agents, as well as to assured, required 
that such a ruling as ‘formerly given should be reversed, otherwise the worst 
kind of demoralization would result in agency practices where changes in com- 
pany representation take place. 

Extended reference was made to cotton business, the loss of which by 
the local agents has become a serious question. Mr. North took the 
ground that marine companies exceeded their charter rights in writing 
the fire insurance shore end of the business, even though they reinsured it 
again in fire companies. No practical remedy for the trouble has, how- 
ever, yet been found. The cotton matter is considered important, not 
only on its own account, but as involving a principle. On this Mr. North 
says: 

It may appear at first thought that this is a sectional issue and one that con- 
cerns only the Southern agents, but upon more deliberate consideration I think 
it will be seen that this question is a most important one and involves a prin- 
ciple that is very far-reaching and, if developed to a logical conclusion, may 
affect the business of the local agents in every part of the country. If our com- 
panies by reinsurance contracts are to assume liability on one class of risks, 
assisting outside or unauthorized corporations to compete for the business of 
the local agent upon equal terms, why not assume liability on other classes of 
hazards through other corporations—by whatever name or character they may be 
known—thus ogy | their overhead writing agreement with their agents and, 
what is still worse, furnishing a backing to a competitor who is not controlled 
by any tariff or laws under which the local agent is compelled to work. 


After referring to the campaign against wildcats in Illinois, Mr. North 
took up the subject of dual and multiple agencies. Concerning them, he 
said in part: 


Like the poor, it would seem that this topic was to be always with us, and 
like the poor any improvement in conditions must be secured more by evolution 
than by revolution. If we can see each year in the future the advancement which 
has been made during the past year, we can hope that the process of evolution 
will soon reduce to a minimum the evil effects of this practice. Much valuable 
effort has been expended by my predecessors in their endeavors to induce the 
companies to abandon dual and multiple appointment of agents and, while not 
gi Frege much progress has been made as a result of the agitation of 
the subject. 

The association has on file correspondence which expresses the opinions of the 
officials of nearly every company doing business in this country on this much- 
discussed subject. Nearly all admit that the practice is unnecessary and un- 
warranted and,. with few exceptions, express themselves as willing to limit their 
appointments to single agencies if their competitors will be governed by the 
same rule. S 

This is a sure and substantial way to work out the cure of this evil. Our task 
is first to convince our companies of the justice and sound business good sense 
of our cause and then to keep everlastingly at it by throwing our efforts and 
influence on the side of single agencies and in reminding both companies and 
agents that we appreciate every effort made by them in eliminating such ap- 
pointments as they have. We are sure that a company would rather have the 
good-will of hundreds of loyal local agents all over the land than to secure a 
little additional premium in some city where the conditions would seem to invite 
a second appointment, when by such action this good-will and confidence would 
be seriously impaired. * * * 

To insure more systematic and continuous effort in eliminating the practice of 
dual appointments, it would seem wise to me that in each State a special com- 
mittee should be appointed each year, to be known as the dual agent committee, 
who should give special attention to the situation in their own State, collecting 
information regarding the number and names of companies making a practice 
of maintaining dual agents and thus putting themselves in a position to know 
local conditions and equipping themselves for efficient service in co-operating in 
every effort with local agents in solving the problem in their own State. 


Suggestions were made as to increasing the membership of the associa- 
tion, and the agency bulletin was praised for its loyalty and co-operation. 
Schedule rating was then given consideration. 


The schedule is undoubtedly the ideal method of determining the true rate, 
but unfortunately, the present schedule, as every agent has good reason to know, 
is far from being perfect. The local agent, more than any other person, has a 
chance to ‘‘cuss and discuss” with the assured the working of any system of 
rate-making and is in a position to see both sides of the question. While it is 
undesirable to be frequently altering the basis of rating, yet, when glaring de- 
ficiencies are developed during a practical test of the schedule, the conference 
committee should correct these items which bid fair to bring the whole scheme 
into disrepute. 

The National Association of Local Fire Insurance Agents still desires to advo- 
cate and promote the application of the more scientfic method in rate-making, 
but, I think, it should strongly urge the proper committee to consider arotaly 
an early conference for the purpose of making some very important changes in 
the present schedule, which changes have already commended themselves to 
those who have had an extended experience in applying these schedules. When 
a schedule insists that a building located within thirty feet of another building, 
owned and occupied by the same party, cannot be rated on its merits, even if a 
brick wall twenty-five feet thick, one mile high and one mile long should sepa- 
rate them, there would seem to be a serious defect in the schedule. This is the 
construction which the committee of the New England Exchange at least insists 
upon when applying the schedule. 


Mr. North concluded by telling of his attendance at the Jast annual 
meeting of the National Board, the discussions at which impressed upon 
him that ‘‘science is taking the place of guesswork and haphazard infor- 
mation is being replaced with expert testing and technical research: 

The executive committee recommended publishing the names of mul- 
tiple-agency companies in the Bulletin, and condemned overhead writ- 
ing. 
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Chairman A. W. Mills of the organization committee reported that there 
are now thirty-eight associations among the States and Territories, those 
not having organizations being Montana, Oregon, California, Nevada, 
Idaho, Arizona, South Dakota, Iowa, Florida, Delaware and Indian Ter- 
ritory. Arizona is expected to organize before the end of this year. Mr. 
Mills advocated the visiting of unorganized and luke-warm associations 
by an enthusiastic man, in order to inspire them and get them ona 
proper footing. 

The report of the committee on legislation, of which Emmett Rhodes 
is chairman, was brief, as but little active work had been required. 


The wisdom of the association in providing that the legislative efforts of the 
various State associations should be under the supervision of the national com- 
mittee has been thoroughly demonstrated. The apparent results are: First, a 
better comprehension on the part of both agents and companies of a mutual in- 
terest; and second, a much better understanding of the difficulties which may 
be remedied by legislation. 

We now have a very efficient organization of trained men ready to co-operate 
with any allied interests and strong enough to meet any emergency, e have 
labored side by side with the companies, opposing State deposit laws, valued 
policy laws, anti-compact laws and all kindred efforts on the part of the narrow 
minded or evil disposed legislators. This has been done in the firm belief that 
such action would on serve the interests of the insuring public, the agents and 
the companies. But it behooves us to continue our organization, to be alert and 
ever in a state of preparedness, as the horizon is not entirely clear. For, owing 
to the disposition on the part of some underwriters, to farther divorce the 
agents from their companies by the introduction of new intermediaries, may we 
not some day be compelled to decide whether the local agents’ best interests 
are best served by reducing them to serfdom, or by protecting them in the free 
use of their judgment under the provision of anti-compact laws? 


Mr. Rhodes also referred to other contingencies which might arise, but 
which do not now require attention. Mr. Rhodes also made a lengthy 
report as chairman of the Yonkers injunction committee, the gist of 
which has already been published. 

Frank F. Holmes, secretary and treasurer, reported that the books of 
the treasurer are in the hands of the executive committee for audit, and 
that the usual routine work has been carried on during the past year by 
the secretary. Mr. Holmes then said: 

At each annual convention for the last five years you have honored me by 
electing me your secretary and treasurer. It has been a pleasure to me to 
serve you in this capacity and to work with the various officers and committees 
who have been cmeuned with the affairs of the association. This year I have 
been asked if I would again permit my name to go before the convention for 
re-election. For this evidence of friendliness and confidence I am deeply grate- 
ful. However, the recent amalgamation of my firm with another Chicago local 
agency, together with an important business matter which requires legal action, 
and which I felt obliged to defer until my official connection with your asso- 
ciation could be terminated, leads me to decline to permit my name to go 
before the nominating committee. 

WEDNESDAY’S SESSION. 

Wednesday morning was devoted to hearing addresses by J. F. Down- 
ing of Erie, Pa., general agent for the Insurance Company of North 
America; R. S. Critchell of Chicago, and P. D. McGregor of Chicago, 
Western manager of the Queen, and the commencement of the roll-call 
by States. 

Below will be found liberal excerpts from Mr. Critchell’s able paper: 


“WHO OWNS THE RENEWALS?” BY R. S. CRITCHELL. ; 

After the question “Who owns the renewals” has been so thoroughly dis- 
cussed by underwriters so distinguished and able as Mr. Correa of the Home 
and others, and has had a decision in the Sullard case, it may appear unneces- 
sary for the writer to undertake to add anything to the widely published views 
already expressed by so many able judges. Still, as these eminent gentlemen 
have taken positions on the question so divergent, the question appears to me to 
be still open to discussion, and we all admit that it is one of the live questions 
before the local agents of the United States to-day. 

In the abstract, the general proposition that the renewals ‘belong to whoever 
can get them,” as stated by Mr. Correa, is one that will not admit of much 
argument, but is it exactly the conclusion that a well-managed company or an 
agent of good standing and character desires to reach without a consideration 
 § the circumstances in the case? I think not. F 

This question is not one to be treated in the abstract as a question of right or 
wrong. The established customs of a business have almost the force of law, and, 
if an examination of the actual practices of the fire insurance business show that 
in all, or nearly all, transactions an ownership of the business is recognized to 
exist in the agent or in the company, we must conclude that the agent or the com- 
pany owns the business, as the case may be. . 

Now let us examine these practices. The representative of a company having 
authority to make appointments goes into a city and selects an agent. As a 
rule, he appoints one who has business, not one who has business yet to get. 
In doing that he and his company recognize that the agent owns the business. 
For if the companies already in the agency or just leaving it own the business 
the agent has none to offer the new company, and it might almost as well go to 
any other likely person as to him. If the company was to be the “drawing card, 
it could draw just as well through some other person, and it would be unneces- 
sary to look for an agent who had the business already worked up. 

The company originally having no business in the city appoints the agent for 
the purpose of getting it. It informs him of its lines, authorizations and pro- 
hibited list, and confers upon him certain powers to enable him to conduct the 
business, such as the power to bind it and to cancel its liability. _ t 

The agent solicits and secures business. He uses his own discretion and 
pleasure as to what risks he will place with each of the companies in his agency, 
or whether he will write a certain risk in any of them or “broker it” to other 
companies through other agents. He sends certain risks to the company that 
he has recently taken on. If the company approves them, well and good; if it 
does not, it rejects them, and then the agent offers those risks to some other 
company. Some of the risks he writes may have been carried by other com- 
panies in his agency. Do they step in and claim that that particular business 
belongs to them? No. The whole process is simply a gathering of business by 
the agent and forwarding it to his companies, some of which accept some 
kinds, and others other kinds. ; f 

The end of the year comes round and policies expire. If the agent on per- 
sonal grounds fails to solicit the business for renewal, is he held not to be faithful 
to the company’s interests? Yet, if that business belongs to the company the 
company has actually lost something through the action of the agent. In prac- 
tice, the company’s relations to that business cease when the policy expires. The 
agent may renew it or he may place it with some other company and offer other 
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business in its stead, or even not do that. The company stands merely in the 
position of a principal, approving such of the business its agent writes as it con- 
siders desirable, accepting some risks only as an accommodation to its agent. 

An insurance agent’s business has been, and I think correctly, compared to 
the practice of a lawyer or doctor. It is generally of slow accumulation and 
represents a large amount of waiting and hard work. According to my observe 
tions, companies are more “evanescent” and more liable to disappear from 
business than individual agents are. I think it was Horace Greeley who com- 
plained when he could not secure public offices for his friends that ‘officeholders 
never ‘resign and seldom die.” I think that may be said of agents, but of the 
companies that are born in this and other countries at least seventy-five per 
cent or in the course of ten or fifteen years. 

What effect do these retiring companies have on an agent’s business? Does 
each as it goes out take business it is carrying with it? Do the receivers offer 
these expirations for sale as part of the assets of the defunct concerns? No. In 
practice, the agent simply writes that business in his other companies, and not 
infrequently he spends a good lot of his own money to protect the interests of— 
whom? the patrons of the defunct company? No. He protects his own 
patrons, those who have trusted him to see that they were insured in good 
companies. 

The agent does this, not out of sympathy or sentiment, but to protect his own 
business and reputation. He has built up that business, as we have seen, by 
slow, hard work. It stands or falls on his ability, integrity, popularity and 
energy. If a company in his office fails, causing loss to the policyholders, it is 
held against him. The policyholders lose confidence in his judgment or honesty. 
Though all their other policies may be as good as Government bonds, they are 
likely to go next time to some other agent. 

The local agent in a large city has vast expenses. He has to have a large and 
expensive office and numerous employees to do the class of business that the 
company wants. This involves much “sowing where there is no reaping.” In 
other words, he has in many cases to pay a lot of mony to get the business 
when it costs him, in the way of salaried solicitors, etc., more than the com- 
mission the companies allow. This can be done, of course, only on the sole- 
agency basis, where the profits of the whole thing will justify the expenditure. 
But does he make this expenditure simply to build up an income for this year? 
If the companies in the agency own the business he has nothing but his money 
in the bank, his office furniture and his own ability. Here again usage steps in 
to answer our querry, “Who owns the business?” Suppose that the bank 
breaks, the office burns and the agent dies. Has he no other assets? In actual 
practice, does not somebody step in and buy his business, paying his estate a 
certain sum for it? And the companies as a rule recognize the sale and transfer 
to the new agent. If the business belongs to them, why do they not sell it and 
take the pay for it? 

So far in this discussion I have considered the relations of the company and 
agent only. How about the policyholder? If you ask a man who has more than 
two policies who he insures with, he is much more likely to name the agent than 
the company. That certain companies have won noble prominence which makes 
their agencies desirable for agents to secure and hold and makes them a good 
“card,” there is no use in disputing, nor have I the slightest desire to dispute. 
* * * Give all credit to the fine companies and the assistance their good stand- 
ing gives their agents, but the fact remains that the vast majority of property- 
owners insure with an agent and not with a company. * * * Most people 
know very little about insurance. They want to trust somebody. They prefer 
to trust their neighbor and their friend rather, than officers of a cold-blooded cor- 
poration whose home office is located many miles from them and whom they 
cannot reach directly in the event of a loss. * * * 

I really admit that there are exceptional cases where the companies own the 
business. For instance, the renewals of business secured by a salaried agent 
undoubtedly belong to the company that employs him. As the company pays him 
a salary and pays his expenses and he risks nothing, he should, in my judg- 
ment, have no claim on the renewals, and I do not think he does as a rule in 
case of a change of relation. 

Again, I think that when a company takes a risk for, say a year, pays the 
agent his commission and desires to retain the risk till expiration, it is entitled 
to full and undisturbed possession until that time, even though it withdraws from 
the agency meanwhile. I hold that the agent has no right to disturb the busi- 
ness or ask the insured to cancel and let him rewrite before expiration. But 
when the expiration comes, I hold that the company has had all it paid for, and 
the business again belongs to the agent to place where he sees fit. 

It sometimes happens that companies have to swoop down upon an agency 
and take the business and sell it to secure the payment of premium balances long 
overdue. They may be perfectly justified in doing so, but in such case it is not 
the companies taking what belongs to them, but seizing what belongs to the 
agent to secure debts due them, just as they might attach other property of his 
for the same purpose. * * * 

Of course, the question of rate cutting for a company to hold business neces- 
sarily comes in. It is a pretty small proposition for a company to want to 
retain the business on its books by cutting rates. This is absolutely, unequivo- 
cally and without defalcation or discount, a steal. There are some agents, on the 
other hand, who are never happy unless they are cutting rates or dividing com- 
missions. They are built that way. But I have seen the demise of a large num- 
ber of this class. They are not the winners. ‘Tricks’? may count for a while, but 
they won’t all the time. People demand straight, goods in the long-distance race. 


Companies, like individuals, have to live on their reputation, and if their 
reputation is that of being sharp, unscrupulous and tricky, they will be avoided 
and shunned. What do you think of a company that could not place its agency 
in a city like Chicago? A company that appointed three separate agents and each 
one, after learning the peculiarities of its managers, refused to accept the com- 
mission. Yet such is a fact, and yet there is nothing more sought for in 
Chicago than agencies of companies, unless it may be preferred business at tariff 
rates without discount or without any rebate to the assured or extra commission 
to the broker. * ° 

The companies cannot do business without us, nor can we do business without 
the companies. We have too many interests in common to allow us to get into 
frequent disputes as to our rights. If agents and companies will treat each 
other honorably, the question ‘*Who owns the business” will settle itself. 


“LARGE CITY PROBLEMS,” BY P. D. McGREGOR. 
Mr. McGregor voiced his appreciation of the honor of being invited to 
address the association, and said in part: 


_* * * Tf asked what was the most important subject for discussion in the fire 
imsurance world to-day I should unhesitatingly reply: The cost to the companies 
of procuring the business in the large cities of this country. 

he public mind has been occupied a good deal of late with the subject of con- 
flagrations and the necessity for increased rates in certain cities where there is a 
Considerable congestion of values, but how can we justify the fact that in the 
largest cities, where theoretically the business should be most easily obtained, 
more than 25 cents on the average of each dollar paid remains in the hands of 
the local agent writing the risk, and out of the remaining, less than 75 cents, the 
losses, taxes, advertising, traveling expenses, managerial and office expenses 
must be provided, to say nothing of dividends to stockholders, reserve for un- 
earned premiums and surplus accumulations to take care of such extraordinary 
emands as we have had this year at Baltimore and Toronto. 


Here Mr. McGregor quoted from the National Board Tables, showing a 
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gradual increase in expense ratio and a disproportionately large increase 
in the commission ratio. 


Broadly speaking, commissions in the West can be divided into two classes— 
the so-called large cities of Chicago, St. Louis, Cleveland, Cincinnati, Milwaukee 
and Louisville being in one class and the balance of the field in the other. 

Outside of the cities mentioned above, union companies pay either flat 15 per 
cent or the so-called graded commissions of 15, 20 and 25 per cent, and non- 
union companies pay in the aggregate a slightly higher percentage and on a 
somewhat different division. Graded commissions have raised the expenses of 
the union companies in the territory in which it is paid about 2 per cent, the 
business now costing 17 per cent, as against 15 per cent prior to October 1, 1899. 

What I particularly desire to deal with is the question of commissions in the 
hans = from which a considerable percentage of the premium income is 

erived. 

It is difficult to understand why an agent in a town of 1000 or 5000 people should 
be remunerated by a commission of 15 per cent, or at best the so-called graded 
scale of 15, 20 and 25 per cent, while his field is limited, the competition fierce 
and the number of companies actively transacting business much larger in pro- 
portion than in the city of 500,000 population or over, where we frequently find 
in the heavy-value districts that enough capital cannot be provided to carry the 
indemnity desired, and therefore the papers are full of lists of insurance which 
must be placed outside of the State in non-admitted and frequently unreliable 
companies at 5 or 10 per cent commission, and yet the agents in these cities re- 
ceive all the way from 15 to 35 or sometimes even 40 per cent, and are still clamor- 
ing for more. 

My regard for the agents is such that if the increased amount which is paid re- 
mained in their purses I should be inclined to rejoice with them over their 
prosperity, but we all know, and none knows better than the large city agent, 
that increased commission does not mean increased income, but rather multiplied 
competition and decreasing profits for the legitimate agents, because the ap- 
parently high prices paid attract hosts of people, who become brokers, solicitors, 
sub-agents and what not, and eventually the agent finds that only a small part 
of the business comes to him free of commission and that on the rest he must 
divide with some one who probably would be following some other means of 
livelihood were the commissions paid smaller. I do not think there is in this 
room a large city agent who will not agree with this statement. 

Reply might be made that competition between the companies has brought 
about this state of affairs and that the agent should strike for all he can get and 
let the company take care of itself. * * 

The time will probably never come in this country when the person desiring 
fire insurance will deal directly with the company, and therefore we shall always 
have the middleman, but the inevitable result of competition will decree that 
if there are two middlemen one of them must be dispensed with. If commis- 
sions in the larger cities are to keep on increasing and a larger and larger per- 
centage of business comes from brokers, the companies will find it to their ad- 
vantage to establish salaried offices with an employee in charge and who will 
deal directly with the brokers. 

The companies, I think, are willing, and will continue to be, to deal with one 
middleman, but he must be the producer, and if conditions change so that the 
broker is the producer and the agent merely a toll-gatherer who forwards the 
business from the broker to the company, the agent will soon find that, like 
Othello, his occupation is gone. * * * ; 

Appearing before you, presenting the matter from the company’s standpoint, 
I think it may be truthfully stated that if there were no brokers there would be 
no salaried offices, and that both are an outgrowth of extravagant commissions, 
the companies endeavoring to hold down the cost of procuring the business to a 
reasonable figure and finding they can best do this in the largest places by 
establishing their own offices and coming into direct competition with the 
agents in dealing with the brokers. * * * ; : = 

The problem is one which at this time could be easily solved, but if conditions 
are not changed very soon it will be difficult to bring about such a state of affairs 
as will tend to the permanence and best interests of the large city local agent. 

We hear a good deal about the oneness of interest between the agent and com- 
pany, but I am afraid this is more true in theory than in practice. Their in- 
terests should be identical, and could be made so if a system of compensation by 
contingent commissions was adopted. This plan is admirably adapted for use in 
the large cities, and, in .closing this paper, which is already too long, I would 
beg to suggest for the careful consideration of agents in the six cities mentioned 
above: 

First—To adopt rules in the local associations fixing the maximum rate of com- 
missions which local agents will accept from companies, which should in no 
case be more than 15, 20 and 25 per cent, or the so-called graded scale in use in 
the West; or ‘ 

A flat commission of 15 per cent on all classes and a contingent of 10 per cent 
on the profits to be paid annually. ‘ 

Then brokerage should be fixed in the former case at 10, 15 and 20 per cent, or 
in the latter at 10 per cent flat. | u ny. ; 

The agent, in the latter case, will have 15 per cent on his direct business, 5 per 
cent on the brokerage that he writes and a 10 per cent interest in the profits of 
the entire business of his agency. mh é 

The legitimate agent would be better off under these conditions than he is 
to-day, the brokers to a considerable extent would go into other lines of business, 
the company office would have no need of existence, and consequently would 
pass away; the business would be transacted at less expense, rates could be 
somewhat reduced, and the public would be in a more friendly attitude toward 
all those connected with the fire insurance business. * * * 


THURSDAY’S SESSION. 


Henry W. Eaton of New York, United States manager of the Liverpool 
and London and Globe, was expected to deliver “‘A short talk on insur- 
ance.” Mr. Eaton promised merely to give an ‘‘off-hand talk,” and had 
not prepared any formal address. Others scheduled to address the meet- 
ing on Thursday were Donald Macpherson, president of the Louisville 
board, and John F. Lyon of Tacoma, Wash. 


“SHALL AGENTS AND COMPANIES CO-OPERATE IN THE MAKING 
OF RATES, OR SHALL THIS BE SOLELY A PREROGATIVE OF 
THE COMPANIES?” BY DONALD MACPHERSON. 


Mr. Macpherson referred to the importance of this question, and went 


on to say: 

* * * The company, which furnishes the capital and pays the losses and ex- 
penses and has the experience, it goes without saying, should have much, if not 
everything, to say in fixing the selling price of its goods, but, in a business 
which covers a great widespread country and includes all sorts and conditions of 
men and places and risks, there are exceptions and variations, knowledge as to 
which can be supplied only by those who have a more intimate acquaintance 
with local conditions than the home office of an insurance company can possibly 


have. : : : ; : 
These conditions vary materially in different places, sometimes not very far 
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apart, as, for instance, in two States that we know of which are divided by only 
a half mile of river. Our information is, as to these States, that a certain class 
of risks written in one of them at a greater rate than in the other has, without 
any very obvious reason, been a losing business, while the reverse is the case in 
the other State having the lower rates. 

The experience of the companies, covering a long series of years, crystallized 
into classifications and schedules should, it would seem, furrish the fundamental 
basis for rates, but it would also seem proper that this basis should be subject to 
the numerous variations and conditions peculiar to differing localities which can 
be known only to the resident agent, who is more familiar with persons and risks 
and protection and competition than the companies in their far distant home 
offices; especially is this the case where the resident agent is engaged exclusively 
in the insurance business, giving his whole time, effort and mind to it. 

Especially in large cities where boards have expert inspectors and rate makers 
and are in touch with similar boards in other large cities, thus making available 
the experience and knowledge of a group of cities and where the business of the 
stock companies, built up at great expense, is exposed to the inroads of illegal 
competition by mutuals, individual underwriters, etc., who evade the burden of 
taxation and the agent’s commission, which the authorized companies have to 
bear, and to the aggression of legal competition by mutuals, non-boarders and 
other irregulars—this knowledge should be very valuable. * * * 

The use of unbending rules, it should seem, is not the greatest wisdom. Rules 
and generalizations are right and proper, but there should be some elasticity to 
them. They should be subject to modification by the differing conditions and 
variations which exist in different places, and this can best be known by the 
local agent, whose information and assistance should seem to be necessary to the 
making of proper rates, the explanation and defense of which, to his customer, 
devolve upon him. There should be no cast-iron rule expected to fit all condi- 
tions. Rates should not be made solely by the company, nor solely by the 
agent. Truth lies between these two extremes. 

To sum up, rates should be based upon the experience of the companies, 
framed into classifications and schedules, and should be supplemented by the 
knowledge and experience of agents and local board experts in their several 
localities, subject, of course, to the veto of the company. 





Ageucy Changes and Appointments. 


Lire.—Gaylord J. Klock, appointed manager for Kansas and Arkansas with 
headquarters at Eureka Springs, Reliance Life. Johnson & Neal succeed Dean 
& Johnson as general agents of the National Life of Vermont at Chattanooga, 
Tenn. District Manager W. F. Donnelly of the Metropolitan at Rockford, IIl., 
has resigned to take a similar position at St. Louis. Peter White & Co. ap- 
pointed general agents for upper Michigan, Mutual Benefit. C. W. Brandon, 

eneral agent for the Interstate Life of Cincinnati, has gone with the Columbia 

ife, which absorbed the Interstate. Allen L. Benson of Detroit, appointed 
manager of the Prudential in Eastern Michigan. John T. Boone, Jr., appointed 
general agent at St. Louis, Home Life. Eugene C. Wharf becomes associated 
with his father in the management of the Illinois Life in Southern Illinois; the 
firm name will be James E, & E. C. Wharf. Wythe & Jenkens of Columbus, 
appointed general agents for the Hartford Life in Central Ohio. E. A. Bennett, 
Chicago manager Fidelity Mutual Life, has resigned and is succeeded by R. IL. 
Crescy. Wm. C. Lym, formerly of Honolulu, appointed district manager at San 
Jose, Cal. George A. Dickey, appointed New Hampshire State agent, Provident 
Life and Trust. Mrs. E. V. Smith of Waverly, N. Y., appointed manager of the 
women’s department of the Security Mutual Life in the South, under Manager 
Craig Cofield of Atlanta. J. Edward Mathis of Athens, Ga., appointed superin- 
tendent of agencies under Robert L. Foreman, general manager in Georgia for 
the Equitable Life of New York. H. E. Woodside, appointed general agent for 
the Manhattan Life in Western Tennessee. John I. Clark, appointed general 
agent for Virginia, Missouri State Life. 

Casua.tty.—Atwood & Johnson have been appointed managers for the Standard 
Life and Accident in St. Louis and Southern [llinois. Whitlock, Cummings & 
Co., appointed Illinois managers of the burglary department of the General Acci- 
dent oF Perth. Charles M. King of Cleveland is now managing all but five 
counties of Ohio for the Fidelity and Casualty. J. L. Smith and W. A. Currence, 
appointed Tennessee managers for the Life and Casualty Company of Tennessee. 
William I Walker, appointed Atlanta manager of the Travelers accident depart- 
ment. Horace H. Lurton, Jr., and Paul M. Davis, gopoumes general agents for 
Nashville and vicinity, Fidelity and Casualty. Gerald H. Bunker, superintendent 
of agents for the Continental Casualty, appointed manager for the New England 
and Eastern department, with headquarters in New York. 

Fire.—The Royal of Liverpool has appointed Charles R. Pitcher of its New 
York office as special agent for the Western New York field, with headquarters 
in Rochester, succeeding Frank E. Burke, who goes with the Home. The Home 
of New York has appointed Frank E. Burke its New York State agent, to suc- 
ceed Henry Fowler, resigned. The New York Underwriters Agency has ap- 
pointed R. W. Davis, previously connected with the home office, its special 
agent to assist State Agent Nelson in Louisiana, Mississippi and Tennessee. 
William J. Griswold of Durham, N. C., has severed his connection as special 
agent of the Westchester for North Carolina, in order to engage in independent 
adjusting. The Royal nee has appointed W. G. Catlin its special agent for 
North and South Carolina and Alabama. The New York Underwriters Agency 
has appointed John W. Malson its —o agent for the Province of Quebec, 
with headquarters at Montreal. H. R. Wilson, special agent of the Milwaukee 
Fire at Chicago, has resigned. 





The Detroit Conference fleeting. 

AT the recent meeting of the Detroit Conference, composed of those com- 
panies writing accident and health insurance on the monthly premium 
plan, the following officers were elected: President, H. G. B. Alexander; 
vice-presidents, Franklin J. Moore and C. H. Brackett; secretary, L. O. 
Chatfield; treasurer, F. H. Goodman; executive committee, D. E. Thomas, 
V. D. Cliff, G. F. C. Eyre, Louis H. Fibel, A. E. Forrest, Wm. H. Jones, 
W. G. Curtis. 

Owing to the rapid growth of the Conference, the executive committee 
recommended that two vice-presidents be elected and the executive com- 
mittee be increased by four members, and this recommendation was ap- 
proved. The meeting was attended by representatives of several com- 
panies which do not at present write industrial accident insurance. 

The subject of lapses was the principal topic under consideration at 
the opening session, and a paper on this phase of the business was read by 
C. H. Brackett of the Columbian Relief Association of Indianapolis. The 
period of time for which indemnity should be paid for sickness was dis- 
cussed at length, and a paper read by E. E. Henderson, manager of the 
Michigan Health and Accident Association, who recommended that in- 
demnity be paid for six months. This is the length of time generally 
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adopted by the accident companies, and several instances were cited 
where indemnity had been paid for a longer period. Louis H. Fibel of the 
Great Eastern Accident asked for a vote to ascertain the opinion on this 
question, and twenty-two of the twenty-four companies taking part had 
already adopted this time limit or were in favor of it. The remaining 
two companies favored a longer period, but were willing to abide by the 
decision of the Conference. ° 

Agency organization and compensation of agents was discussed, and the 
majority favored a contract on the profit-sharing plan, which was cham- 
pioned by G. F. C. Frey of the American Health and Accident Insurance 
Company and C. H. Boyer of the General Accident of Philadelphia, who 
read papers. An attempt was made to arrive at some understanding re- 
garding advance premiums. As this class of insurance does not go into 
effect until the first of the month, many applicants change their minds 
about insuring before the policy is paid for and becomes operative. No 
practical way, however, was found for compelling the collection of the 
premium at the time of procuring the application. 

F. M. Van Horn of the Grand Rapids Health and Accident Insurance 
Company read a paper on the influence of occupation on the health 
hazard, and, following his recommendations, a new committee on classi- 
fication and statistics was created which will give these questions special 
attention. 

The question of policy forms occupied the second day of the meeting, 
and D. E. Thomas of Detroit read a paper on special contracts, stating 
that his company, the National Protective Society, had found these forms 
profitable and popular with insurers. The question as to whether poli- 
cies paying indemnity for the first week’s illness, for which an extra 
premium is charged, were feasible, brought forth considerablediscussion 
led by D. V. Cliff of the United States Health and Accident. Some man- 
agers held that under no circumstances was it advisable to pay indemnity 
for the first week of illness. A. A. Smith of the Continental Casualty 
read a paper on benefits and conditions of policies. 

The committee on uniform phraseology reported a new policy form, 
which was freely discussed, and, after amendments had been made, was 
returned to the committee with instructions to make the changes recom- 
mended and issue the policy. The question of claims, the rounder agent 
and dishonest claimants were discussed, but no definite action taken. 
The subject of advertising also received attention, but nothing radically 
different in this line was suggested. 





Board of Casualty Underwriters. 

THE committee appointed to consider the advisability of forming an asso- 
ciation comprising the companies and associations engaged in the busi- 
ness of accident, employers’ liability, health, plate glass, steam boiler, 
automatic sprinkler,credit and surety insurance met at the Hotel Astor, 
New York, on October 12, and decided to recommend the formation of an 
organization for the purpose of promoting good will, harmony, confidence 
and co-operation generally between companies; such co-operation to be 
made especially effective in matters of taxation, State and municipal 
license fees, Federal supervision, departmental examination and exac- 
tions, deposits and other statutory requirements, and to devise and give 
effect to measures for the protection of the common interests of all such 
companies. There is to be a meeting of the companies interested ot 
December 9, and it is expected that on that date the organization will be 
perfected. There will be a banquet on the evening of the 9th. 





The Insurance Institute of Toronto. 

THE recent session of the Insurance Institute of Toronto was well at- 
tended and some excellent papers were read. Byron E. Walker, general 
manager of the Canadian Bank of Commerce, delivered an address on ‘‘The 
Importance of Fire Insurance.’’ Mr. Walker expressed an opinion to the 
effect that without fire insurance commerce and trade could not have 
reached its present development. Thos. Hilliard, managing director of 
the Dominion Life, gave an interesting address on life insurance. A 
banquet was served in the banquet hall of the King Edward Hotel, at 
which many appropriate toasts were proposed and drank by the members. 
The gathering broke up about midnight, after a most enjoyoble meeting. 





Live Stock Insurance in England. 

A large number of persons are interested in live stock insurance and 
would gladly avail themselves of it if underwriters would give them a 
chance. The business has not up to the present time offered much at- 
traction to underwriters and is looked upon by many as impossible of 
successful performance. In view of these facts it is interesting to review 
the experience of the Imperial Accident, Live Stock and General of Eng- 
land. This company is chiefly engaged in the insurance of horses, cattle, 
etc., against death from accident or disease. 

In 1903 the proportion of claims to premiums was £2.8 per cent; in 1902, 
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53.3; 1901, 53.1; 1900, 54.3; 1899, 57.8; 1898, 57.9. The average for the six 
years being 54.8. These ratios, while rather high, have the advantage of 
running evenly for a term of years, forming a basis upon which a com- 
pany can operate with reasonable certainty of its continuance under the 
same method of management. Furthermore, the fluctuations have shown 
a downward tendency, due probably to better selection and ,experience 
gained in former years. The nature of the business necessitates the in- 
vestigation of a large number of claims, and it is gratifying to note that 
the expenses of all kinds in 1903 amounted to only 35.2 per cent of the 
net premiums. In 1902 it was 34.6 per cent, and in 1901 and 1900 it was 
38 per cent. Last year a 744 per cent dividend was declared, and on De- 
cember 31 the net assets amounted to £40,047, in addition to which there 
is £30,000 of uncalled capital. The company’s growth has been contin- 
uous, but not rapid. In 1900 the premiums were £27,842, and in 1903, 
£40,466. 





Why Do Sprinklers Occasionally ‘+ Fail’’? 


WE have noticed some comments lately on so-called failures of automatic 
sprinkler equipments to control fires, the reading of which is apt to give an 
altogether wrong impression to the public as to the utility of this particu- 
lar form of fire protective apparatus. There are many causes which 
operate to destroy the efficiency of an automatic sprinkler equipment, 
lack of care and maintenance being one of the most prolific. Three- 
fourths of these so-called failures may be traced to negligence on the 
part of the insured, as the latter, having obtained the reduction in rates 
given by the companies for the protection afforded by the equipment, does 
not bother himself to keep the apparatus in good working condition. Fire 
protective appliances, like most other things, are subject to deterior- 
ation by the lapse of time, and sprinkler heads and pipes are no exception 
to the rule. Orifices in sprinkler heads may become clogged or corroded 
and pipes accumulate sediment. Or, on the other hand, the supply of a 
gravity system connected with a sprinkler equipment may be insufficient, 
or, if it is dependent upon the public water supply, pressure in the mains 
may be inadequate. Then, again, concealed spaces, blind attics, parti- 
tions, etc., may have been overlooked when the equipment was installed. 
The service expected from a properly constructed sprinkler equipment, 
kept in good working order and having a good water supply, is that it 
will extinguish a fire in its incipiency or keep it under control until the 
local fire department can be on the scene, but when a fire breaks out in 
some unprotected space, it generally becomes too fierce for the sprinklers 
to extinguish, and the result is that another failure is reported. 

The installation of automatic sprinkler equipments is rapidly progress- 
ing, and where there were ten a few years ago there are fifty or more 
to-day. It must also be borne in mind that the moral hazard is inherent 
in all risks, whether protected or unprotected. Preceding an incendiary 
fire, it is an easy matter to arrange to have the equipment out of order. 
Reasons for occasional failures on the part of sprinkler equipments could 
be multiplied indefinitely. However, a remedy for most of the defects 
existing in automatic sprinkler systems which make the latter useless 
from a fire protective viewpoint, is the inauguration of frequent and 
systematic tests and inspections to be made by practical men. 





Pacific Mutual’s New Accident Policy. 


In the new contract, known as Disability Policy, Form 20, issued by the 
Pacific Mutual Life, the combination clause is no longer restricted 
to accidents occurring on conveyances propelled by steam, elec- 
tricity or cable, but is extended to conveyances propelled by any me- 
chanical motive power. The whole principal sum is payable for death 
from sunstroke, freezing, hydrophobia or asphyxiation. Optional benefits 
are paid in lieu of weekly indemnity when desired. The beneficiary is 
covered under the combination clause to the full amount of the principal 
sum for death, loss of sight and limb, and also for injuries enumerated in 
the schedule; besides, surgical operations are provided for. Identification 
certificates accompany policy, and these provide for notifying friends or 
relatives in case of serious accident or illness and tor the payment of 
expenses in caring for the insured, not to exceed $100. A reward of $1 is 
paid for the return, if lost, of his pocket-book and certificate. 





Health and Life Insurance Tables. 
THE Health and Life Insurance tables at 3, 3% and 4 per cent, published 
by The Spectator Company of New York, and prepared by Charles J. 
Harvey, F.1I. A., are of the greatest possible interest and value. They 
are based upon the sickness and mortality experience of the Independent 
Order of Odd Fellows (Manchester Unity) during the five years 1893-1897, 
and deal with seven million weeks of sickness, passing through 2,995,724 
years of life, also 39,061 deaths, passing through 3,180,378 years of life, 
being, as properly stated, one of the largest, if not the largest, and most 
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reliable experience ever tabulated, where questions of life and health 
are combined. It is remarkable that the tabulated amount of sickness 
also in these five years is nearly twice as much as that of the whole of 
the registered friendly societies of Great Britain between 1876-1880, 
whilst the weeks of sickness of the Manchester Unity are as 7,022,438 to 
the whole of the other societies in 1876-1880 with weeks 3,141,320. Mem- 
bers are classified into various occupations under groups from a to J. 

The Mortality and Sickness tables are separated neatly, and are acces- 
sible at once from ages 16 to 100 at 3, 3% and 4 per cent. 

The tables, we may say, cover limited payments, temporary annuities 
and other variations of life policies. 

This most invaluable work can be obtained of The Spectator Company, 
95 William street, New York (price $6).—The Review, London. 





Life Insurance Tax in New York State. 


On Tuesday, the 18th inst., the Court of Appeals of the State of New 
York handed down a decision in the case of The People ex rel. The 
Provident Savings Life Assurance Society of New York, Edward W. Scott, 
President, vs. Nathan L. Miller, Comptroller of the State of New York. 
Under the provisions of the law passed in 1901, calling for a franchise 
tax of one per cent upon life insurance premiums, the Comptroller of 
the State endeavored to collect upon all the premiums received in the 
State by the society. He was asked for a revision so as to make the 
tax apply only to new premiums, which, in the case of the Provident 
Savings, would mean $383.04 instead of $6,193.46. The application was 
denied and the Appellate Division upheld the Comptroller in his action. 
The Court of Appeals now reverses the Appellate Division, holding that 
the tax for domestic companies can only apply to new premiums, while 
companies of other States must pay on their total premiums collected 
in the State. The full decision of the court is given herewith: 


O’Brien, J.—I think the tax in this case, or at least a considerable 
portion of it, was improperly imposed and should have been revised 
and readjusted by the Comptroller upon the petition of the relator. I 
will state only very briefly my reasons for this conclusion. 

(1) The tax can be imposed only under the authority of Chapter 118 
of the Laws of 1901. The relator is a domestic corporation and within 
the general scope of the statute, but the question is how and to what 
extent the tax can be lawfully imposed. It has been imposed upon the 
receipts of the company derived from past transactions and pre-exist- 
ing contracts. The statute designates the burden as one “for the 
privilege of exercising corporate franchises’’ and, consequently, it can 
be laid only upon such business as depended upon the exercise of such 
franchise. It could not have been lawfully imposed upon the receipts 
of past contracts that the company had the right to collect and enforce 
by virtue of the contract alone and that did not depend upon the exer- 
cise of the franchise. These contracts would survive the destruction of 
the franchise by the dissolution of the corporation. The collection by 
the company of the premiums upon insurance contracts entered into be- 
fore the enactment of the statute was not the exercise of a franchise 
privilege, but depended upon an absolute and indestructible contract 
right. The tax is purely a franchise tax and nothing else as to domes- 
tic corporations. The tax imposed “for carrying on business in their 
corporate or organized capacity” applies only to foreign corporations 
deriving their franchises from other sovereignties. The statute went 
into effect October 1, 1901. There is nothing in the statute that war- 
rants the imposition of the tax upon premiums derived from contracts 
made prior to that date, and upon every principle of justice and sound 
construction the tax could be imposed only upon future business. If 
these contracts would survive the destruction of the franchise, as they 
clearly would, and be good without it, then the tax in question does 
not reach them unless it is made to operate retroactively, and every 
fair intendent is against such construction. The tax in question being 
a franchise tax does not, within the terms of the statute, or by any 
reasonable construction, become a burden upon contracts “made before 
the law was enacted and that exist and may be enforced entirely in- 
dependent of the corporate franchise. Contracts of life insurance once 
made exist solely by virtue of the right to contract at the time they 
were entered upon by the parties, and not by virtue of any privilege or 
franchise from the State. (People vs. O’Brien, 111 N. Y., I.) When a 
corporation merely does what it has the right to do without the consent 
of the State it is not in any legal or proper sense exercising a franchise, 
and hence past transactions are not within the scope of the statute, 
since effect can be given to all of its provisions by limiting its opera- 
tions to future transactions. ’ 

(2) The statute under which the tax was imposed had no existence 
until October 1, 1901. It speaks only from that day and of future trans- 
actions of the company. That was the day on which the statute com- 
menced to operate upon the relator, and no tax can be imposed upon 
any business transacted prior to that day. The statute is not in terms 
retroactive, but clearly prospective in its operation. No law can prop- 
erly be held retroactive unless so expressed. In the absence of such 
clear declaration, laws operate only in the future and upon future 
transactions. If there was no other guide, the first day of October, 1901, 
was the day fixed by the statute for the relator to commence to pay. 
(People etc. vs. Miller, 177 N. Y., 51.) But by plain implication the 
legislature fixed that day three months after the law went into opera- 
tion; that is to say, on January 1, 1902, since it provided for an annual 
tax calculated for the calendar year. The calendar year referred toin the 
statute must necessarily mean the first calendar year occurring after 
the law took effect; that is to say, the year 1902. The calendar year 
1901 could not have been intended, since that would make the law 
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retroactive—-a construction that is always avoided, unless clearly ex- 
pressed, and the tax would react on the privilege during nine months 
when no law for taxing the relator was in existence. The first calendar 
year, therefore, for which the tax was to be imposed was the year com- 
mencing January 1, 1902. Thus construed, the law is clear, natural and 
not violative of any principle of law or equity applicable to the exercise 
of the taxing power. 

The order should be reversed and the account remitted to the Comp- 
troller for revision and correction, limiting the tax to new policy pre- 
miums commencing with those collected during the calendar year 1902. 


Opinion concurred in by Justices Gray, Haight and Werner. 





Old Dominion Fire Appoints V. T. O’Neill. 


Tue Old Dominion Fire of Richmond, which was recently incorporated under 
the laws of Virginia, has appointed V. T. O’Neill of 56 Pine street, New York, 
as its general agent for the United States and Canada. The Old Dominion’s 
published statement shows $150,000 of assets, chiefly composed of high-grade 
railroad, city and industrial bonds and stocks, with $1007 in cash. Its capital is 
stated as $100,000 and its surplus as $50,000. 

V. T. O’Neill has had considerable field experience and during the last few 
years has conducted a successful surplus line business in New York. With his 
large acquaintance he will doubtless be able to secure for the Old Dominion a 
fair share of genuine surplus line business. 





Life, Fire and Miscellaneous Notes. 

—A general meeting of companies writing tornado business in the West will 
be held shortly in Chicago to take action on the uniformity of policies in tornado 
underwriting. 

—The Liverpool and London and Globe of Liverpool has purchased the 
Manitoba Assurance Company of Winnepeg, which it intends to continue as a 
separate institution. 


—The Supreme Court of the United States has advanced the date for the 
argument of the Scottish Union and National, relating to the tax laws of the 
State of Ohio, to January 3 next. 


—James R. Skinner has succeeded C. S. Atkinson in control of the Insurance 
3rokerage and Contracting Company of New York. The name of the latter con- 
cern will be changed in the near future. 

—Charles Francis Adams has been appointed a member of the executive com- 
mittee of the Employers Liability Assurance Corporation, succeeding W. E. 


Stowe, resigned. Mr. Adams is treasurer of Harvard College. 


—An insurance man who controls good accounts, and would consider a part- 
nership arrangement with a growing fire insurance brokerage office, would do 
well to communicate with the party who advertises in another column of this 
paper. 

—Dr. W. J. Means, medical director of the American Insurance Union, has 
induced the National Fraternal Congress to take up the matter of the education 
of the members of all fraternal orders relative to the cause, prevention and cure 
of tuberculosis. 


—The Hamilton Fire of New York has made the following New York State ap- 
pointments: Silas F. Smith & Sons, Syracuse; Woodward Hawley & Co., Buf- 
falo; Rose & Kiernan, Albany; John H. Dickson, Troy, and George W. Steitz & 
Son, Rochester. 


—The Insurance Commissioner of Delaware has authorized the Cotton Oil 
Mutual Fire of Wilmington to commence business. The officers of the company 
are: Philip La Tourette, president; H. C. Cornwall, vice-president and general 
manager, and C. K. Morrison, secretary and treasurer. 


—The New Zealand fire insurance act passed last year has caused considerable 
difficulty to companies transacting operations there. The government proposes 
to do an insurance business itself and counted on reinsuring part of its business 
in companies operating in New Zealand, but these companies have refused to 


reinsure. Hence the difficulty. 


—The June statement of the Standard Life Association, Limited, of Sydney, 
N. S. W., shows the following results of the past year’s work: Premium income 
(ordinary), £11,021; industrial, £32,250; assets, £30,990; new business (ordinary), 
£135,390. Four years ago the association’s total income was £9193, assets £13,479 
and new ordinary business £33,650. 


—The seizure of the British vessel ‘‘Crusader” by the Japanese when she was 
on her way to Vladivostok, has stirred up underwriters at London Lloyds. The 
vessel was insured for £44,000 about a year ago against war risks at a very low 
premium. Rates have gone up in consequence of this seizure and coal ship- 
ments to the seat of war command 30 guineas or more. 


—The Bremer, DuFour, Ring & Pinkney Company announce that all of the law 
suits against the New York and New England Underwriters, which was formerly 
operated by Bremer, Fiske & Ring, attorneys, on account of the packing house 
losses, amounting to over $19,000, have been settled and paid and suits discon- 
tinued. The Lloyds named ceased active business last year. 


—A comparison of the number of fires, amount of losses and amount of insur- 
ance paid in New Hampshire for the first six months of 1903 with those of the 
ccrresponding period of 1904, is given as follows: Number of fires, 1903, 418; 
194, 270; decrease, 148. Amount of losses on buildings, 1903, $528,637; on con- 
tents, $354,009; total, 1903, $882,646. On buildings, 1904, $276,175; on contents, 
$187,277; total, 1904, $463,552; decrease, $419,094. Amount of insurance paid: on 
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buildings, 1903, $338,961; on contents, $151,428; total in 1908, $490,389. On build- 
ings, 1904, $162,370; on contents, $122,775; total in 1904, $285,145; decrease, $205,244. 


—At a recent meeting of the Toronto Board of Fire Underwriters, it was de- 
cided to reduce the conflagration extra premium one-half on churches, colleges, 
hospitals, charitable organizations, schools and other three-year business. The 
charge on workmen’s risks on dwellings in course of construction has been 
abrogated. E.«A. ‘Badenbach has been elected vice-president of the board, suc- 
ceeding J. H. Ewart, resigned. 

—The companies transacting business in Winnipeg, Manitoba, were consider- 
ably hit by the recent disastrous fire in that city. Among the heaviest losers 
appear the following: Royal, $35,000; Liverpool and London and Globe, $50,000; 
Queen, $28,000; Etna, Sun, Union and Atlas, each $13,000; Canadian, $18,000; 
London and Lancashire, $12,000; Connecticut, $11,000; Phenix, $12,000; Com- 
mercial Union and Northern, each $10,000. 

—Elliott Flower began in the October ‘‘Reader Magazine’’ a series of short 
stories, the incidents of which deal with the subject of life insurance. The first 
article is entitled ‘‘An Incidental Tragedy,” and relates how a life agent used 
his best endeavors to have his dearest friend insure his life for the protection of 
his wife and baby. The friend finally consents to make an application, but the 
medical examination shows that he has heart trouble, and his rejection follows: 
Upon learning the cause of his rejection the doomed man applies to other 
companies, only to be rejected. He becomes desperate, and in his efforts to 
accumulate enough money to leave his wife and child in comfortable circum- 
stances when he dies, he risks all his earnings in speculation, loses everything, 
and in the excitement caused by his losses suddenly dies of heart failure. The 
friendly agent aids the young widow and her child by making her believe that he 
had insured her husband for a small amount, and sends her the money. The 
story is graphically told, with touches of pathos that would naturally be evoked 
from the situation. Mr. Flower has struck a note that should render his short 
stories popular. 


’ 





Acknowledgments. 

—The South Dakota insurance report for 1903 has been received. 

—A copy of the rules and requirements of the National Board of Fire Under- 
writers for the standardization and rating of enclosed fuses is at hand. 

—The 194 report of the Superintendent of Insurance for the Dominion of 
Canada has been received. 

—We are in receipt of a copy of a directory of insurance companies, agents 
and brokers, authorized to transact business in the State of Maine as recorded 
in the Insurance Department September 15, 1904. 

—We have received from Dr. Manes, general secretary of the German Actuarial 
Society, a programme of the fall meeting of the society, held at Berlin, October 
3 and 4. From the contents of same we take it that the members were favored 
with able discussions, and the titles of papers read indicate entertaining and 


instructive matter. 


—Alexander Nagy of Budapest, Hungary, has favored us with a copy of his 
leaflet, entitled ‘““The Prevention of Theater Catastrophes,’ in which he advocates 
certain measures adapted to securing safe exit for patrons of theaters in event of 
fire. Mr. Nagy has invented a device for automatically opening doors and for 
holding them open. 

—The eighteenth edition of The Southern Insurance Directory for 1904-5, care- 
fully revised, enlarged and published by The Vindicator Publishing Company, is 
in our hands. The book contains much valuable information regarding fire pro- 
tection and water supply, together with a complete list of agents and the com- 
panies represented throughout the territory covered. 

—We are indebted to the Insurance Report Company for a copy of the 1904-5 
Underwriters Hand Book of Arizona, California, Colorado, Idaho, Montana, 
Nevada, New Mexico, Oregon, Utah, Washington and Wyoming. The book con- 
tains valuable information regarding the business transacted by fire and life 
companies in the above mentioned States and a list of agents and companies 
therein. 

—We have received from The Exporters Encyclopedia Company, publishers, a 
copy of The Exporters Encyclopedia, giving full and authentic information rela 
tive to shipments for every country in the world. The author has been in the 
shipping business for many years and, recognizing the necessity for such a con- 
densed publication, has proceeded with great care and research to prepare the 
present volume. It is explicit in its directions and will enable any person de- 
siring to ship goods from this country to any port in the world to ao so with the 
feast trouble and anxiety regarding their reaching their destination. The price 
of the book is $3; the office of the publishers, 65 Duane street, New York. 





Free to Life Agents. 

Book of views of California and _ semi-tropical 

addressing Conservative Life Insurance Company. 

interest to field men contemplating a milder 
work.*** 


America may be had by 
This should be of special 
climate for their winter’s 








Insurance man, controlling good accounts, wanted as partner in 
broker’s office, nicely situated, with growing business; little capital 
wanted, but unquestioned reference essential. 

Address for interview, ‘‘CONFIDENTIAL BROKER,”’ 
Care THE SPECTATOR, (P.O. Box 1117), N. Y. 
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THE INsuRANCE YEAR Book For 1904-1905, 


THIRTY-SECOND ANNUAL ISSUE. 


ANNOUNCEMENT. 


THE INSURANCE YEAR BOOK is issued in two volumes for 1904-1905 as heretofore, and embraces several new and im- 
portant features. One contains the statistics of Life and Miscellaneous companies, the other relating to Fire and Marine Insurance. 
All the statistical and other matter that they contain has been compiled with the greatest care by experienced insurance statisticians, 
the figures being taken from official reports. These volumes together constitute a trustworthy encyclopzdia of insurance information, 

The volume devoted to LIFE AND MISCELLANEOUS INSURANCE contains the standard tables of Life, Casualty 
and other Companies brought down to include the official figures of 1903 for each company, in comparative form, for a series of 
years; also many new and valuable statistical compilations not heretofore published. Other tables show the standing and busi- 
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ness transactions of Foreign Life and Accident Companies. 


THE FIRE AND MARINE INSURANCE volume eontains elaborate statistics of the Fire and Marine Insurance 


Companies doing business in this country, in comparative form, for five years. 


Tables are also given showing the status and 


transactions of all the principal Stock Fire and Marine Insurance Companies of the world, and much other important information 


relating to Fire and Marine Insurance, 
the United States and Canada. 


Also statistics showing the means of fire protection in nearly 5,000 cities and towns in 


EACH VOLUME IS COMPLETE IN ITSELF. 





LIFE AND MISCELLANEOUS INSURANCE. 


The volume devoted to Life and Miscellaneous Insurance contains departments relating to Life and Miscellaneous 


Companies under chapters headed as follows: 


STATUTORY REQUIREMENTS.—ADDITIONAL NOTES FROM THE 
STATUTES.—STATISTICS OF FOREIGN COMPANIES.—INSUR- 
ANCE IN CANADA.—LIFE UNDERWRITERS ORCANIZATIONS,— 
RETIRED AMERICAN COMPANIES.—DIRECTORS OF COM- 
PANIES.—INSURANCE ACENTS. 


These several chapters apply to the special features of Life and Miscellaneous Insur- 
ance, and are entirely different from similar chapters enumerated below for Fire and 
Marine Insurance. 


EMPLOYERS’ LIABILITY INSURANCE. : : 

A department is devoted to a description of the varied functions of Employers’ 
Liability Insurance, standard policies, special clauses, and statistics showing the business 
transacted in the United States for ten years, in comparative form, 


COMPENDIUM OF OFFICIAL LIFE INSURANCE REPORTS. 

A very important series of tables, occupying pt of one hundred pages, giving the 
comparative exhibits of the business and financial standing of all the Life Insurance Com- 
panies of the United States, is presented underthis heading. These tables are compiled from 
official reports, the ratios being worked especially for ‘I'he YzAR Boox. They embrace an 
exhibit of the transactions of all companies from the date of organization to the present 
time; information to be nowhere else obtained. These tables have met with great favor 





since their first publication, and they have been extended and improved for the present 
edition of THE YEAR Book. 


STATISTICS FROM ORCANIZATION. 

Under this heading a tabular exhibit is presented covering the transactions of all 
existing Life Insurance Companies from the time of their organization to the beginning of 
the present year. These statistics have been specially prepared for THE YzaR Book, and 
as some of them are anterior to the organization of any insurance department, the informa- 
tion can be found nowhere else than in this publication. The tables show the receipts of 
companies from policyholders, their investments, etc. ; disbursements to policyholders under 
separate headings; expenses, total disbursements, new business, insurance in force at the 
close of each year, assets, liabilities, surplus, and in fact all the material points that are con- 
tained in the statistics, regarding the transactions of recent years. 


LIFE INSURANCE TRANSACTIONS FOR FORTY-FIVE YEARS. 


This is a regular series of tables that have formed an important feature of THz YEAR 
Book for so many years, presenting in comparative form the business transactions of all the 
American Life Insurance Companies for forty-five years. They show the current business 
of the Life Companies in a concise manner for ready reference. 

Similar tables exhibit the business transactions and financial standing of the MISCEL-~ 
LANEOUS COMPANIES for a period of ten years. 

There are numerous other tables embraced in the volume which we have not space to 
enumerate here. 


FIRE AND MARINE INSURANCE 


The following list of chapter headings indicates some of the prominent features of the Fire and Marine Volume : 


AMERICAN BUSINESS.—NEW YORK CITY PREMIUMS (by com- 
panies for? years), FIRE LOSSES IN NEW YORK (21 years). STATE INSUR- 
ANCE OFFICIALS. NEXT LEGISLATIVE SESSIONS. LLOYDS TABLES. 
SHORT RATE SCALES. FIRE LOSSES IN THE UNITED STATES (29 years), 
FIRE INSURANCE STOCKS AND DIVIDENDS (25 years) NATIONAL BOARD 
TABLES (risks, premiums and losses, 44 years). TAXATION OF FIRE INSURANCE 
COMPANIES. AUTOMATIC SPRINKLERS. STATISTICS OF FIRES IN 
AMERICAN CITIES. RETIRED COMPANIES. RECEIVERS. UNDER 
WRITERS’ ORGANIZATIONS. FIELDMEN. LATEST HOME OFFICE STATE- 
MENTS OF FOREIGN COMPANIES. LISTS OF INSURANCE LAWYERS, 
BROKERS ANJ) COMPANIES ACCEPTING SURPLUS LINES, AND INDE- 
PENDENT ADJUSTERS. LIST OF STOCK COMPANIES TRANSACTING 
TORNADO INSURANCE. 


STATISTICS OF FOREIGN COMPANIES.— INSURANCE IN FOR- 
EIGN COUNTRIES (embracing special consular reports, etc., from all parts of the world). 
INSURANCE IN CANADA, STATISTICS OF FOREIGN COMPANIES. 


COMPARATIVE EXHIBIT OF TRANSACTIONS FOR FIVE YEARS. 


—The well known standard comparative tables of Stock Fire and Marine Insurance 
Companies, which have formed a prominent feature of THe YeAR Rook for so manv 
years, are brought down in this volume to embrace a period of five years—1899 to 1903 
inclusive. ‘These tables also include two years’ statistics of the Mutual Companies having 
er assets exceeding $15,000, and that are recognized as competitors in the field of Fire 
nsurance, 





FIRE DEPARTMENTS AND WATER SUPPLY.—This exceedingly 
valuable department embraces about 500 pages of data concerning the equipment for fire 
protective purposes of nearly 5000 cities and towns in the United States and Canada. The 
information herein presented has been gathered from reliable sources, and forms a most 
useful reference work for practical underwriters. 


BALTIMORE CONFLACGRATION.—This chapter presents a summary of 


the history of the great fire of February 7 and 8, and its effects on individual companies. 


LARGE FIRES IN THE UNITED STATES AND CANADA,—This 
list comprises the fires which have occurred in the United States and Canada in the last 
two centuries, and which are believed to have each inflicted damage amounting to at least 


$1,000,000. 
DIRECTORY OF INSURANCE AGENTS IN THE UN 
STATES AND CANADA,—A list comprising upwards of 45,000 insurance = 


specifying the classes of business transacted by each. 


UNLICENSED COMPANIES.— Under this heading is given much information 
as to both American and Foreign companies which operate in this country without the 
authority of State insurance departments. Very useful to agents, brokers, reinsurance 
clerks and the insured. 

LLOYDS AND RECIPROCAL UNDERWRITERS.—In this department 
is given much information concerning the numero.s Lloyds operating in various parts of 
the country. 

MISCELLANEOUS TABLES.—There are also important tabulations, giving 


maximum lines ; business since organization ; risks written and in force ; fire patrols ; etc. 


THE INSURANCE YEAR BOOK during its many years of publication has obtained a recognition among underwriters of all classes as a stand- 


ard authority upon all matters pertaining to the business of insurance. 


It is invaluable to managers of companies as well as to the active men 


engaged in field work. The volumes are handsomely bound in cloth with heavy board covers, and printed on fine paper with clear, legible type. 


PRICES.—tThe following are the prices of THE INSURANCE YEAR Book for the separate volumes or for the complete set : 


Life and Miscellaneous Insurance, $6.00. 


Fire and Marine Insurance, $6.00. 
Sent prepaid to all parts of the United States or any country in the Postal Union on receipt of price. Address, 


Both volumes, when ordered together, $8.00. 


THE SPECTATOR COMPANY, 95 William Street, New York. 
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Hgencp Wants. 








AGENTS! 
THE MUTUAL LIFE INSURANCE CO. OF N.Y. 
RICHARD A. McCURDY, Presivent 


HERBERT N. FELL, Manacer 


396-398 BROADWAY 
NEW YORK 





AGENTS! 

THE MUTUAL LIFE INSURANCE CO. OF N. Y. 
RICHARD A. McCURDY, 
ARTHUR W. SWARTS, Manacer 


837 MARKET STREET 
WILMINGTON, DEL. 


Presivent 





CITY MANAGER-—SAN FRANCISCO. 
RENEWAL CONTRACT—UNEXCELLED—(A GENERAL AGENT’S CONTRACT), 
WITH 


THE WASHINGTON LIFE OF NEW YORK 
Permanent Position! Experienced Man! Personal Producer! Capable 
getting business through Brokers and Agents! All communications strictly 
confidential. Address, stating age, experience and references, 


HOWARD PERRIN, General Manager 
$5-86-87-88 Chronicle Building, San Francisco, Cal 





A Few Facts About the Million Dollar Oregon and Washington Department 
WASHINGTON LIFE 


Paid and placed new insurance in past 8 years, OVET....eseseeees . »$3,500,000.00 
New insurance paid and placed in 1903.......ccscccesecescesceecce 1,327,423.00 
THIS DEPARTMENT IS ONE OF THE LARGEST IN THE NORTHWEST 
“NUF CED” 


AGENTS WANTED 
BLAIR T. SCOTT, Gen’! Manager, 610-11-12-13 Chamber of Commerce, Portland, Ore 





A PACIFIC COAST OPPORTUNITY. 

The thoroughly organized and successful Oregon department of the 
Northwestern Mutual Life of Milwaukee desires a district manager 
for several counties in eastern Oregon. Must be personal producer 
and reliable. Renewal contract. Address, with references, 

S. T. LOCKWOOD & SON, General Agents, 
Portland, Ore. 





OPPORTUNITY—SUCCESS. 

Both can be yours if you come to COLORADO, where there is 
more wealth in proportion to size than any other State in the Union. 
Exceptional, Nonforfeitable renewal contracts to BIG PRODUCERS. 

Send references, record and experience to 

GEO. A. RATHBUN, Manager, 


Equitable Life Assurance Society, 
Equitable Building, Denver, Colorado 








A LITTLE BOOK 
That Makes Men Stop and Think 


Every ambitious life insurance = in the country should send for a free copy of 
our little book : ‘‘ Papa, What Would You Take For Me?’ An invaluable aid in 
— business. Says more and says it in more convincing style than a solicitor, 
m most cases, can. Appeals to the sentimental side of humanity and makes men 
i Copy mailed free. 








stop and think seriously on the subject of life insurance. 


Address, J, B. MUELLER, Toledo, Ohio. 














FIRE INSURANCE COMPANIES THAT HAVE 
FAILED OR RETIRED. 





A %-page pamphlet bearing the above descriptive title has been issued by THE 
SPECTATOR COMPANY. It presents the names, locations, dates and methods of 
retirement, respectively, of nearly 


Two Thousand Fire and Martine Insurance Companies which 
Have Failed or Retired 
in the last 60 years, including those which ceased business owing to the Balti- 
more conflagration in 1904. The large, responsible companies, and agents repre- 
senting corporations of that class, will find this list a useful one to circulate. 


Single copy, 15cents 1000 copies, $25.00 
Ioo copies, 5.00 5000 copies, $75.00 


THE SPECTATOR COMPANY, 9 William Street, New York, 


Prices: { 


Prominent Hgents and Brokers, 








W. C, Bennett. ESTABLISHED 1869, J. Burns ALt.En. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention 
given to Surplus lines. 


_— & VAN DEINSE, 
Indianapolis, Ind. 





Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited. 


H. H. RIMINGTON 
SURPLUS LINES, 


*Phone, 1497 John. 56-58 PINE STREET, NEW YORK CITY 


Fire Reinsurance Company of London, Ltd.; Conestoga Fire Insurance Co. 
of Lancaster, Pa.; American Guaranty Fund; Mutual of St. Louis. 
CORRESPONDENCE SOLICITED, 


E DWARD CLUFF, 








389 PINE STREET, NEW YORK CITY. 


Surplus Line Insurance. Reliable Stock Policies Only. 





Ottawa Fire Insurance Company, of Ottawa, Canada; Michigan Millers Mutual 
Fire Insurance Company, of Lansing, Mich.; British Dominions Insurance Com- 
pany, Ltd., of London, England; Ben Franklin Insurance Company, of Allegheny, 
Pa.; Metropolitan Fire Insurance Company, of Chicago, Ill. See reports of these 
companies. 





St. Louis + 208 North Fourth Street 
ALL & WHITTEMORE, GENERAL UNDERWRITERS. 


Long distance Phones, _Wesolicit insurance on St. Louis Properties 
from agents in other cities. Sole Agents: Commonwealth, North River, Con- 
dnental, Prussian National, Spring Garden, Saint Paul, Commerce, Niagara, Williamsburgh 
City, National Union, Mercantile and Union, Phil. 


OBERT R. TUTTLE, 


NEW YORK AND PENNSYLVANIA ‘ 
GENERAL AGENT 





Capital Fire Insurance Company of N. H. 
Western Underwriters’ Association, Incorporated, of Illinois. 


ARRY M. COUDREY & CO. 


General Insurance Agents and Brokers, 
948-4-5-6-7-8 Century Building, ST. LOUIS. 
Long Dist. Telephonse 





Correspondence Solicited 


Commissions Paid Non-Resident Agents and Brokers. 


REPRESENTING: 
Norwich Union, Hamburg-Bremen, Newark, Indemnity, Star, Springfield, 
Frankfort, New York Plate Glass, U. S. Fidelity and Guaranty Co. 


M. DUGRO BUTTLES, 


92 William Street, New York. 





1852. GENERAL AGENT 1904, 
Hamilton Fire Insurance Co. of New York 
STATEMENT, May 18, 1904. 

ROWAN: 5.ciccadiinacnionecncan scauleharareybic/e’ar¥ e:otayate esrb tera enya Siete $150,000.00 
II G5 as ok cisidlsis:3 anise siete Bava Reatal-‘eieleiesiere SGA Meee cncneetcere 194,982, 27 
SURPLUS TO POLICYHOLDERS............ $177,763.90. 


SU RPUVS LINES 


L. Austin Jounson, Sec. 





Hersert Buxton, Pres. and Mgr. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Wirttam Street, New York. 
Correspondence Solicited. 











eeaiies INSURANCE EXPIRATION REGISTERS 
THE YERY BEST. 
Send six cents in postage stamps, to cover bare cost, for sample 
sheets, with prices and explanations, to 


THE SPECTATOR COMPANY, 95 William Street, New York. 








